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NEWARK PATROL RETURNS. 


INCOME FOR FIRST SIX MONTHS. 


City’s Premiums for Period Aggregate 
$785,820—L. & L. & G. In Lead With 
American Next in Line. 


From the patrol returns newly issued 
it is shown that the premium receipts 
from the city of Newark, N. J., during 
the first six months of the present year 
total $785,820. 

The complete returns are as here 
given: 

Name of company. 
American, N. J. 

Firemens, N. J. 
Meween fire, NW. J. .....-... 
Globe & Rutgers, N. Y. ...... 
Nauces FT. &M.,N.J..... 
Great Western Lloyds, N. Y. 
American Lloyds, N. Y 
Springfield F. & 
Palatine, Eng. 
Queen, N. Y. ..... 
Norwich Union, Enz. 
Pennsylvania, Pa. 
County Fire, Pa. 
Globe & Rutgers, N 
Royal, Eng. 
> St of 
Hamburg Bremen 
National, Conn. 
Home, N. Y. 
oe Sere 
N. British & Mercantile, Eng. 
Firemens Fund, Cal. ......... 
a ee 
Michigan Commercial, Mich... 
New Hampshire, N. Y. ... 
Firemens Fund, Cal. ...... 
German Underwriters, 
Law Union and Crown, Eng 
Northern, Eng. 
Western, Pa. 
Citizens, Mo. 
Commercial Union, 
Caledonian, Scot. 
Aetna, Conn. 
Hanover, N 
Phoenix, Conn. 
Phenix, N. Y 
Royal, Eng. 
German American, N. Y 
London & Lancashire, Eng... 
Western, Can. 
Scottish Union & Nat., Eng... 
American Central, Mo 
Jefferson, Pa. 
Prussian National, Ger 
Camden, N. Y 
Royal Exchange, Eng 5,586.54 
Humboldt, Pa. ' 986.71 
Delaware, Pa. 2,547.01 
Teutonia, La. 2,112.78 
Pennsylvania, 3,378.56 
Commercia] Union, Eng 3,176.42 
Rochester German, N. Y...... 332.86 
Reliance, Pa. 1,258.25 
Allemania, Pa. 336.73 
Commonwealth, 587.35 
Globe and Rutgers, N. 5.157.58 
Milwaukee Mechanics, Wis... 1,353.49 
kN EE rere eR 
Liverpool & L. & G.. Eng..... 14,591.63 
Phoenix, Conn. 5,115.99 
Northern, England 17.371.546 
Mechanics, Penn. . 1,439.12 
Insurance Co. of N 7,110.47 
Granite State, N. H 1,121.14 
Girard F. & M., Penn. 3.064.77 
Commercial Union, N. Y. 804.83 
Continental, N. Y. 16,191.48 
Fire Association, Penn. ...... 6,679.20 
Equitable, R. I. 2,580.46 
Providence Washington, R. 
See 
(Continued on Page 9.) 


Premium. 


Mass. 


1,599.12 
512.15 


1,387. 


8,680.17 
9,620.72 
3,076.51 
1,982.41 
4,662.43 
3,297.94 
2,630.01 
1,702.68 


1,838.83 


Penn. 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 


Annots, Jammary 1st, WES .occccccsvesceseccoceseccs 
Liabilities (including capital) 


$20,862,697 
13,659,486 


Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


Insures against loss of real and personal property, rental 
income, use and occupancy, earned profits and 


commissions by 


Fire, Lightning, Wind-storm and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 





MUTUAL LIFE POLICIES 


> 


Are Easiest to Sell 


Because 


few companies. 


Yearly dividends have been increased for the last three years 1906-7-8 
at a rate equalled by no other company. 
Cash values guaranteed in the new life and endowment policies, are equalled by 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


’ For Information Address 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


834 Nassau Street, 


NEW YORK, N. Y. 


$3.00 a Year; 15c. per Copy. 


SALE OF WASHINGTON LIFE, 


PITTSBURGERS SECURE CONTROL. 
New Officers With W. C. Baldwin As 
President Now in Charge—Com- 
pany’s Probable Future. 


One of the largest and most important 
ife insurance deals,that has taken place 
for many years was completed on 
Thursday afternoon of last week, when 
William C. Baldwin of Pittsburg and 
several other prominent business men 
of that city, purchased control of the 
Washington Life Insurance Company of 
New York from Levi P. Morton, Thomas 
F. Ryan and Harry Payne Whitney. Ap 
proximately 9200 shares were secured 
and it is stated that the purchasers 
with a desire to treat all stockholders 
alike, agreed to pay the same price to 
the minority stockholders that was al 
lowed for control, for all stoc turned 
in within a stipulated period 

Change of Management 
In accordance vit an arranzem<¢ 
itered into the following di 
company tendered their 
( sillings, George 
y S. Herrmaa, Charles 
Dumont Clarke, William A 
Harry Payne Whitney, William 
C. Eustis, Walter S. Johnston, Levi P 
Morton, Winthrop Rutherfurd, Valentine 
P. Snyder and Joha Tatlock 

The following named were at once 
chosen their successors: Ww Cc Mc 
Causland, V L Hickman, W Cc. 
Baldwin, James Carothers, John H 
Murdock, W. H. Nimick, Jams H 
Mahan, Abner V. Howard, Frank Ewing 
F. C. Parsons, F. E. Montgomery, Chas 
H. Pascoe, W. C. Metcalfe, Morton A 
Howard, H. B. Hegeman, Claren E 
Mundy, and Eugene H. Brock 

With the object of affording thé 
owners actual possession of 
pany the following officer 
their resignations John Tatlock, 
lent; Charles H. Allen, vice-p 

T. Johnson, 2nd vice-preside 
J. W. B. Vandewater, secretary. Their 
2 follows President 
William C. Baldwin; vice-president, W 
H. Nimick; 2ad vice-president James 
H. Mahan; secretary, F. C. Parsoris 

Personnel of Purchasing Syndicate. 

Although the names of the parties as 
sociated with Mr. Baldwin in the pur 
chase are not given, it is authoritatively 
stated that they may be found amonz 
the directors of the Pittsburgh Life and 
Trust Company, of which Mr. Baldwin 
is president. On the directorate of that 
company are some of the most promi 
neat and successful business men of 
Western Pennsylvania, as noted her: 
with 

John B. Jackson, president Fidelity 
Title and Trust; James J. Donnell, vice 
president Bank of Pittsburgh: W. W 
Blackbura, vice-president and director 
Carnegie Steel Company; W. Howard 
Nimick, vice-president Keystone Nation 
al Bank of Pittsburg: W. C. McCaus 
land, director Carnegie Steel Company 
James Carothers, investment broker 
Robert Garland, president of the Gar 
land Nut and Rivet Company; V. Q. 
Hickman, oil producer; W. I. Berry 
man, trust officer Union Trust Com 
pany; Fred W. Kiefer, fire insurances 
William H. Seif, capitalist; Henry R 
Rea, Standard Steel Car Company: Rob 
ert Pitcairn, capitalist: William C. 
Baldwin, president; Frederick C. Par 
sons, Controller; Richard Coulter, presi 
dent: First National Bank, Greensburz; 


iecessors are as 
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Hon. Nathaniel Ewing, president of the 
Railway Commission of the State of 
Pennsylvania; John H. Murdock, presi- 
deat Union Trust Company, Washing- 
ton, Penn., and J. V. Ritts, presideat 
First National Bank, Butler, Penn. 

The record of these men, covering 
successful business careers is such as 
to guarantee that the conduct of the 
affairs of the Washington Life will be 
in the best interests of its policyholders. 

Three of the new officers of the Wash- 
ington Life are men of long experieace 
and excellent standing in life insurance. 

W. C. Baldwin. 

William C. Baldwin took up life in- 
surance work about sixteen years ago 
as an agent of the Bquitable Life As- 
surance Society. Subsequently he join- 
ed the agency force of the New York 
Life, operating from Washington, Pa. 
His record with that company iis shown 
in the fact that be became one of its 
most successful agency directors, with 
headquarters at Pittsburg. About seven 
years ago he accepted the general 
agency of the Canada Life for Western 


Pennsylvania and while in that posi- 
tion organized the Pittsburgh Life and 
Trust Company. This institution com- 


menced business nearly six years ago, 
with Mr. Baldwin as vice-president and 
general manager. He has since been 
advanced to the presidency. 

During his career as an executive of 
ficer, Mr. Baldwin has strongly cham- 
pioned the best things in life insurance 
He has at all times opposed board or 
special contracts; the sale of stock in 
connection with life insurance and vari- 
ous devices for getting life insurance 
by other than straight-forward meth- 
ods. He has also vigorously opposed 
the securing of ‘business at an exces- 
sive cost. Few men if any have a 
higher regard for the rights and equities 
of policyholders. His attitude on life 
insurance affairs was clearly set forth 
when he appeared before the New York 
Legislative Committee; the Judiciary 


Committee at Washington which had 
the Ames bill under consideration; the 
Committee of Fifteen; and the Joint 
Committee on Insurance of the Ohio 


legislature which held its sessions at 
Columbus last Fall 

He has from the beginning possessed 
the unbounded confidence of the direc 
tors with whom he jis associated. 

Other New Officers. 

W. Howard Nimick, vice-president 
is a well known banker and business 
man of Pittsburg, being vice-presideat 





of the Keystone National Bank of that 
city. As president and now vice-presi- 
dent of the Pittsburgh Life & Trust 


he has had a splendid opportunity to 


familiarize himself with insurance af- 
fairs. e 
James H. Mahan, second vice-presi- 


dent. has been connected with life in- 
surance for twenty years, fourteen of 
which were spent with the New York 
Life. He entered the service of that 
company as stenographer and was ad- 
vanced through various positions to 
that of branch cashier, holding import- 
ant positions at Helena, St. Paul and 
Pittsburg. Later he was promoted to 
the position of agency director in the 
Philadelphia field. This office he re- 
signed to associate with the Pittsburgh 
Life & Trust at the time of its organi- 
zation. 

F. C. Parsons has been connected 
with home office work for a quarter of 
a century. For nearly twenty years he 
was in the Comptroller’s department 
of the New York Life, occupying a 
very important position at the time of 
his resignation to join the forces of the 
Pittsburg company 

From the above brief history of 
achievements it will be noted that the 
new executives are men well qualified 
to successfully. conduct the affairs of 
a life insurance company. 

The Retiring Officers. 

The retiring officers of the Washing- 
ton Life are men of excellent caliber. 

John Tatlock, the former president 
has for many years held an enviable 
rank among actuaries, being one of the 


foremost members of the profession 
in this country, and in fact, in the 
world. 

The Washington Life, under his man- 
agement, made most commendable pro- 
gress, as shown by the recent examina- 
tion and report of the New York Iasur- 
ance Department. While making n. 
claim as an agency manager, Mr. Tat- 
lock possesses executive ability of a 
high order. At present he is absent 
from the city on a vacation and no an- 
nouncement as to his future connection 
will likely be made before his return. 

Previous to his acceptance of the 
presidency of the Washington Life three 





financier. Subsequently a portioa of 
the new stock’was taken over by T. F. 
Ryan and Harry Payne Whitney. 

Mr. Morton, who recently attained his 
84th year, was connected with the com- 


pany from its organization and has 
always taken a keen interest in its 
affairs. Loath to part with his holdiags 


he did so only after satisfying himself 
that the Pittsburg people would conduct 
the company in a proper manner and 
thoroughly safeguard the rights of the 
policyholders. 
Its Probable Future. 

Mr. Baldwin, the newly elected presi- 

dent, says that no announcement as to 


WwW. C. BALDWIN 
President Washington Life Insurance Company. 


years ago, Mr. Tatlock was associated 
with Emory McClintock in the manage 
ment of the actuarial department of the 
Mutual Life. 

Second Vice-President Johnson and 
Secretary Vandewater are men of 
sterling character and hizh professional 
standing. The former had charge of 
the agency force while Mr. Vandewater, 
who has been associated with the com- 
pany for over twenty years, had, as his 
title would indicate, the handling of the 
detail affairs of the home office. 

Both gentlemen are still with 
company. 

History of The Company. 

The Washington Life was organized 
in 1860 and is therefore one of the old 
timers in the business. 

It is regularly licensed to operate in 
a large number of States and has on 
its books insurance aggregating some 
$54,000,000. Its assets amount to ap 
proximately $19,000,000. 


Up to about three years ago the com- 
pany had a capital stock of $100,000, 
but at that time the amount was in- 
creased to $500,000, the additional funds 
amounting to $600,000, being supplied 
by Levi P. Morton, the aged New York 


the 


the future of the institution excepting 
that the interest of the policyholders 
will be conserved at all times, will be 
made at present. 

He says that time will be 


some re- 


quired to familiarize himself with the 
affairs of the company and that later a 
statement will be made. 


In the meantime, it has been pointed 
out that it would be advantageous to 
conduct the Washington Life in conjuac- 
tion with the Pittsburgh Life and Trust. 
The latter company transacts business 
on the participating plan, while the for- 
mer elected under the New York law to 
write non-participating business only. 
If such a plan were feasible the agency 
force would be -equipped to write poli 
cies on both plans. 

Under such a procedure economics 
in manageméat could also be effected. 


Wants $10,000 for Son’s Death. 


Irving Smith, of Orange, N. J., oa 
June 13 last, accidentally ran down and 
killed Harold O. Hanson, a young lad. 
The latter’s father, M. O. Hanson, has 
n°w brought suit against Smita, asking 
$10,000 damages because of his son's 
death, 


SYSTEMATIZE YOUR WORK. 


Next to lack of enthusiasm and en- 
ergy, lack of system is one of the chief 
reasons why so many men fail to achieve 
success as life insurance salesmen. 

Haphazard, aimless efforts will not 
bring success in any line of business 
or occupation, and especially is this 
true of life insurance salesmanship, the 
foundation of which is systematic, con- 
centrated effort. 4 

When we talk about and urge six 
insurance interviews each day, or the 
straight canvass system, we do not 
necessarily mean that you should take 
an office building, a business street, or 
a country road, and attempt to interview 
every person in sight up to the number 
of six during a day, though without 
question men who have no better sys- 
tem will find it to their advantage and 
profit to operate even on such a plan; 
but what we do mean is, that having 
planned a systematic, well ordered can- 
vass of your district you should see to 
it that out of your well selected list 
not less than six prospective applicants 
are interviewed during each working 
day, and we contend—and ‘back up our 
contention with a very substantial re- 
ward for performance—that any man 
that knows enough about the company 
he represents to be able to intelligently 
present and explain but one policy can, 
by presenting that policy to not less 
than one hundred and fifty persons each 
month during a period of twelve 
months, produce and pay for as much 
as $100,000 of new insurance. 

In. cities, towns and country districts 
it is a very easy matter to secure lists 
of men who, from the standpoint of 
ability to pay the premiums, are worth 
interviewing on the subject of insur- 
ance; and in the smaller communities, 
where the local examiner of the insur- 
ance company has a fair general knowl- 
edge of the habits, physical condition 
and family history of most of the resi- 
dents, it is possible. to ‘boil your list 
down to the point where you will have 
reasonable assurance that each man on 
whom you call will not only pay for the 
policy, if you secure his application, but 
further, that he can pass the medical 
examination. 

With dead-beats and poor risks elim- 
inated you have a list that should be a 
pleasure for you to canvass and out of 
which, if you are a competent insur- 
ance salesman, you should average not 
less than one application for every ten 
interviews. 

Much has been said and written about 
the mental attitude of the salesman In 
making the sale, and that the mental at- 
titude of the salesman has more influ- 
ence and effect upon the sale than the 
attitude of the prospective purchaser 
has been established beyond doubt. 

“I can because I think I can” is a 
good motto, and if, having a well select- 
ed list of prospects,.you go after them 
energetically and enthusiastically filled 
with the conviction that you not only 
can but you are going to insure each 
man whom you approach, the results 
which you must accomplish will not 
only surprise yourself but win for you 
the admiration and respect of your 
worst enemies. 

To sell policies you must see people. 
—R. W. Steven, vice-president Illinois 
Life Insurance Co. 





Verdict Given for $10,000 Damages. 


A Washington county, N. Y., jury re 
cently gave Dennis McCarthy, of Glens 
Falls, a verdict for $10,000, in his suit 
for damages against Spencer Trask, the 
well known New York banker. Mc- 
Carthy was run dowa and badly hurt by 
an automobile owned by Mr. Trask, but 
which at the time of the accident was 
being run by an employee of the White 
Company from whom Mr. Trask had 
newly purchaved the machine. 
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ASK SOME PERTINENT QUERIES. 


Mutual Benefit Agents to interrogate 
Business Men Solicited—Novel 
Method Adopted. 





With the idea of aiding its agency 
force, the Mutual Benefit Life is pre- 
paring manilla policy envelopes such as 
are used for filing legal documents. 
On the outside of the envelope is 
printed a list of questions which may 
be used primarily as a means of open- 
ing up a conversation. After gaining 
the prospects attention, it is up to the 
agent to get the name on the dotted 
line. The list of questions asked is 
as follows: 

1. Is your company a well establish- 
ed corporation with a record of suc- 
cessful management covering over half 
a century? 

2. Has it weathered the financial 
storms of the past and grown stronger 
year by year, showing thereby that it 
will be able to pass through both good 
and bad times in the future? 

3. Has your company always been 
and is it now managed by men of char- 
acter, against whom no charge of wrong- 
doing has ever been made? 

4. Does a copy of the application ac- 
company the policy, and is it free 
from restrictions and warranties? 

5. Are the application and policy de- 
void of a stipulation that to be valid 
the policy must be delivered and paid 
for during the good health of the in- 
sured? 

6. Is it free from restrictions as to 
travel, residence and occupation? 

7. Does the policy provide for change 
of premium payments (annual, semi-an- 
nual or quarterly) without previous 
notice? 

8. If the premium is paid with the 
application is the insurance, if risk is 
accepted and policy issued, in force 
from date of examination? 

9. Is a grace of one month, without 
interest, allowed in which to pay pre- 
miums; and is the policy in full force 
during this grace period? 

10. In case of lapse is reinstatement 
allowed at any time merely upon evi- 
dence of insurability and payment of 
arrears with interest? 

11. Does the policy protect old poli- 
cyholders against prospective insurers 
who contemplate suicide? 

12. Is the policy incontestable after 
only one year? 

13: Is there a cash value available 
after only one annual premium has 
been paid?* 

14. Is the cash value increased by 
the payment of each premium, whether 
paid quarterly, semi-annually or an- 
nually? 

15. Is the surrender charge low and 
is nt entirely eliminated after the 14th 
year? 

16. Can the cash value of the policy 
be determined at any time without re- 
ferring to the Home Office? 

17. Can a paid-up policy be had after 
one year.* 

18. Do paid-up policies provide for 
cash values? 

19. Do limited premium policies con- 
tinue to participate in dividends after 
payment of all premiums called for 
by the terms of the policy? 

20. Has the company always refrain- 
ed from issuing deferred dividend poli- 
cies, all dividends declared, being paid 
annually? 

21. Does the policy provide for loans 
up to the limit secured by the cash 
value? 

22. May loans be made without an 
assignment of the policy? 

23. In case of lapse will cash value 
above amount of loan provide auto 
matic extended insurance? 

24. May the insured pay the loan 
at any’ time while the policy remains 
in full force? 

25. After one year, if premium on 
any policy is not paid, will insurance 
be automatically carried ?* 

26. Will a cash value be allowed for 
this extended insurance? 


THE AUDIT COMPANY OF NEW YORK 


F.C. RICHARDSON, Sec’y and Treas, 


INSURANCE DEPARTMENT 


E. T. PERINE, President, 


LIFE 

FIRE 
CASUALTY 
FRATERNAL 
ASSESSMENT 


PERIODICAL AUDITS 
SPECIAL INVESTIGATIONS 
TABLES CONSTRUCTED 
COSTS ASCERTAINED 
SYSTEMS INTRODUCED 








27. Instead of extended insurance, 
in case of lapse, may the premiums be 
charged up automatically so long as 
any cash value remains? , 

28. (May the insured at any time 
while thus carried fully reinstate his 
policy ‘by merely resuming payment of 
premiums, and without medical exam- 
ination? 

29. After payment of second year’s 
premium are annual dividends payable 
regardless of whether or not the next 
years’ premium is paid? 

30. May the annual dividends be 
either (1) applied in reduction of pre- 
miums, (2) used as additional pre- 
miums to purchase participating addi- 
tional insurance, (3) used as additional 
premiums to purchase pure endowment 
insurance under the Accelerative En- 
dowment plan, or (4) used as additional 
premiums to limit the term of premium 
payments? 

31. Are these options available with- 
out medical examination? 

32. May the current dividend be ap- 


plied in reduction of premium regard- 
less of how former dividends have been 
applied ? 

33. Is the condition of the policy, 
owing to the exercise of dividend op- 
tions 2, 32 or 4 (See Q. 30) definitely 
stated by the company, with the appli- 
cation of each annual dividend? 

34. Can there be change of bene- 
ficiary? 

35. When policy becomes a claim 
by death or maturity will the policy be 
immediately paid upon execution of 
the proper papers? 

36. May a part of the proceeds be 
received as a single sum, and a part as 
an income? 

37. Does the policy contain a tabl 
showing the commuted value of instal- 
ments? 

38. Is a choice of six incomes provid 
ed in the policy? 

39. May the proceeds be left with 
the company, and 3 per cent. yearly 
interest guaranteed, and also participa- 
tion in surplus interest earnings, above 
the guarantee; the principal then going 








You wil) at once discover— 





Can You Sell Life Insurance? 


If You Are Confident 


that you can sell life insurance if allied with the right Company 
issuing the right kind of a policy, and are not satisfied with the 
success you have attained in the past, try an Equitable contract. 


Ist : That the State endorsement of the Standard Policy con- 
vinces the most skeptical applicant that its provisions 
are absolutely in his interest. 


2d : That when it is further demonstrated that the Equitable 
is the strongest Company in existence, the average man 
will prefer it to any other. 


3d: That the prompt payment of all just death claims by 
the Equitable (which is the chief function of any life 
insurance company) will enable you to secure business 
which might otherwise go elsewhere. 


Equitable representatives are making money 


For information regarding an agency address: 


GEORGE T. WILSON, 2d Vice-President 


The Equitable Life Assurance Society 
OF THE UNITED STATES 
120 BROADWAY, NEW YORK CITY 
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to the beneficiary or the estate just the 
same? 

40. May the amount retained by the 
company be drawn during the life of 
the payee? 

41. May the proceeds be received i1 
any specified number of instalments, 
not exceeding 30, according to table in 
the policy? 

42. Will such guaranteed instal 
ments be increased by dividends? 

43. Can unpaid instalments be com 
muted? 

44. Will company guarantee to make 
instalment payments according to table 
in the policy every year so long as bene 
ficiary shall live, a certain number of 


instalments ‘being certail payable 
whether beneficiary lives or dies and 
will instalments certainly payable be ir 
eased by dividends? 
$5 Can insured designate what 
method of settlement shall be used, and 
f desired withhold the right of com 


mutation? 

46 Assuming that you are past age 
34, in event of lapse after one premium 
is paid, should you die within, say, 90 


day therafter, would the face of the 
policy be paid as a death claim? 
47. Is it all written in the policy? 


48. Is the company purely mutual, in 
fact as well as in name? 


$9 Are the 
profit sharers? 


policyholders the only 


50. When new privileges are granted 


in later policies, are they in so far 
as possible extended to al] outstanding 
policies; in short, are they troactive? 


Does the company believe in full 
publicity, and are its ag 

ready to give information regarding the 
company and its policies 
Note 


*p 





Nlicies absolu ly non-forfeitable 
after reserve thereon exceeds ten dol 
lars per $1,000 of insurance 


A True Story and its Moral. 











| LOW a r peculiar story 
va the ne offi veral days 
ao n e fi } 

A gentlemen whom we shall call Mr 
Andrews had ecause of matrimonial 
nfelicitie veloped int 1 chronic 
knock He had at one time solicit 

re irance for a prominent New 

Compal! ul of i vears 

10! all ir powell » lead poli 

\ lers in that and other companies 

ancel he pol ) cash, and 
vest the p l eal estate 

Af giving ea preliminary 

ails our « respondent wrote 

Well, I had a policyholder here for 
$5,000" (whom we shall i Mr. Sny 
der) Andrews ha \ ed on in 
until he was convinced he could use 
his money ‘better than the company,’ 
and asked for a surrender. I got the 
company’s answer yesterday, and as he 
lived just below me one square on 4th 
street, I put off its delivery until last 
nig and before starting down called 
p his hon und was informed that Mr 

vder was taken to the hospital about 
five o’clock. This morning I was great 
ly shocked to learn that he died or 
ope rating table, which means at 
Andrews’ pernicious ‘butting in’ di t 
ause any disaster, but would havé 
the Snyder estate about $4,000. ha 
his illness come on a week later 

Less than a week after receiving the 
vhbove story notice was received of t 
sudden death of one our most success 
ful life insurance field men It 
afte had attended an ag 
mee ne city He deliv 
ag ress, appeared to be 

1] talked off his plans 
the at 11 o'clock that 
died failure 





In the midst of life the shadow o! 
death hovers near No man can afford 
to delay taking life insurance Mutual 
Benefit Circular 
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GREAT AMERICAN LIFE. 
What An Examination of the Company’s 
Affairs by the Missouri De- 
partment Disclosed. 





The Missouri insurance department 
has completed its examination of the 
Great American Life Insurance Co., 
preparatory to issuing its license to be- 
gin business, says the New York Com- 
mercial. The organization statement 
shows that the total income amounted 


to $1,175,031.80. The principal items 
are as follows: Cash from sales of 
stock, $704,470 and notes from stock 
sales, $467,113.73. The total disburse- 


ments amounted to $149,975, including 
commissions to agents and Office ex 
penses. 

There is a deposit of $400,000 with 
the National Bank of Commerce, $101,- 
843.87 in bonds, a small amount in real 
estate mortgages and accrued interest, 
which with the notes bring the assets 
up to $1,026,774.09. 

The company has a capital stock of 
$500,000 and a surplus of $513,383.14. Its 
organizer and president is Samual Quinn 
formerly vice-president and agency man- 
ager of the State Life of Indianapolis. 





$18,273,308 TO EMPLOYES. 


What Pennsylvania’s Relief Fund Has 
Accomplished Since its Organiza- 
tion in 1886. 


Interesting figures have been compil- 
ed concerning the operation of the em- 
ployes’ relief bureau fund of the Penn- 
sYlvania Railroad Company’s lines east 
of Pittsburg and Erie. These show that 
including the payments for the month 
of August, $18,273,308 has been paid to 
members and their families since the 
organization of the fund on February 
15, 1886. Of the total, the sum of $7,- 
417,629 has been paid to the families 
of members who have died. The re- 
mainder, $10,855,679, has been paid to 
members who, because of illness or ac- 


cident, have been incapacitated for 
work, 
The payments for the month of Au- 


gust last amounted to $99,616, of which 
$35,761 went to the families of deceased 
members and $63,855 to those who were 
unable to work.—‘Journal of Commerce 
and Commercial Bulletin.” 


F. G. Hoffman Discusses the Subject 
Before the International Tuber- 
culosis Congress. 

The subject of Tuberculosis as an In- 
dustrial disease was discussed at length 
at the International Tuberculosis Con- 
gress ‘by Frederick L. Hoffman, statis- 
tician of The Prudential Insurance Com- 
pany of America. Mr. Hoffman em- 
phasized the degree of Tuberculosis fre- 
quency in dusty trades and laid much 
stress upon the necessary differentia- 
tion of fibroid phthisis as an indus- 
trial disease. He presented a new oc- 
cupation classification by kind of dust 
exposure, grouping the different em- 
ployments considered in detail into 
such as expose to the continuous in- 
halation of metallic dust, mineral] dust, 
vegetable fiber dust, animal and mixed 
fiber dust, general organic dust, and 
municipal or street dust. Some thirty 
specific occupations were considered in 
detail, including practically all of :the 
more important industries and trades. 
The speaker dwelt upon the problem of 
Tuberculosis prevention as a labor ques- 
tion, bringing out in startling contrast 
the needless waste of life in American 
industry. Summarizing his remarks, 
Mr. Hoffman said: “It is not going too 
far to advance it as a fundamental! prin- 
ciple of sanitary legislation, that the 
consumption death rate among male 
wage-earners can be reduced, by intel- 
ligent methods, to at most 1.5 per 1,000. 
“If such a reduction should result, 
there would be an annual saving of 


28,000 human lives. Since the average 
age at death of persons dying from con- 
sumption is 37.4 years for all occupa- 
tions, and probably not much more 
than 32 years for men employed in 
strictly dusty trades, and since the nor- 
mal average age at death in the mor- 
tality from all causes is 52.8 years, 
there would be an expected gain of at 
least 15.4 years of life for every per- 
son whose death from consumption was 
avoided by rational conditions of in- 
dustrial life. Such a gain would repre- 
sent a total of 444,750 years of addi- 
tional life time, and by just so much 
the industrial efficiency of the American 
Nation would be increased. If we 
place the economic value or net result 
of a year’s lifetime at only $200, the 
total economic gain to the nation would 
be $3,080 for every avoidable death of 
a wage-earner from consumption, rep- 
resenting the enormous total of $88,- 
950,400 as the aggregate annual finan- 
cial value in the probable saving in 
vears of human life.” 

The address was illustrated by a 
series of beautifully executed diagrams 
derived from the Industrial mortality 
experience of The Prudential Insurance 
Company of America. 





AGAIN THE ROME CONCERN. 
(Contributed.) 
Macon, Ga., Sept. 
To the Editor:— 

From the time the State Mutual Lif= 
Insurance Co. of Rome, Ga., began busi 
ness as a legal reserve company up to 
the time when the Cooperative Agency 
Co. was formed, its business was obtain- 
ed with the distinct understanding that 
there would be no renewal commissions 
paid on any of its business, and that as 
a consequence the dividends to policy 
holders would necessarily be larger than 
those paid by companies which allowed 
renewal commissions. The literature of 
the company used at that time by its 
azents in obtaining business, contained 
references to the enormous amounts 
paid by various companies as renewal 
commissions 

The contract between the agency com- 
pany and the insurance company pro 
vides for a continuous renewal commis 
sion 10 per cent. to be paid by the ia 
surance company to the agency com 
pany, which is in direct conflict with 
the agreement under which all the busi 
ness was secured prior to the orzganiza- 
tion of the agency company and it would 
seem that such a violation of the azgree 
ment should operate to annul the con- 
tract between the two companies. 

Certain it is that those holding poli 
cies bearing a date prior to March, 1907 
when the Agency Company was orzgan- 
ized, are, by reason of the renewal com 
missions being paid to the Agency Com 
pany by the insurance company being 
defrauded out of certain profits which 
they would receive if no such renewals 
were paid. 

Is not this a proper subject for in- 
vestigation by the various insurance de 
partments of the states in which this 
business was secured? 

J. B. FERGUSON. 





A Pointer. 


In a recent letter Mr. Cooper, man- 
ager for Florida, says: “I have used 
the following in conversation with ap- 
plicants: 

“Mr. Jones died on the 30th, and left 
everything he had to the orphan asy- 
lum.” 

Applicant.- 
the orphans?” 

Answer.—“A 
dren.” 

Anything that helps to make the ap- 
plicant think, that the agent can use on 
the spur of the moment, helps to secure 
business.—Caritas. 


“How much did he leave 


wife and seven chil- 


Emorv MeClintock, vice-president of 
the Mutual Life. has sold his 300-acre 





estate on Kemble Hill, Morristown, N 
J., and taken a house in New York City 
where he will make his future home. 


EXECUTIVES AT LOGGERHEADS. 
Secretary Cole of tne Northern Life of 
Chicago After Scalps of his Brother 

Officers. 


It is stated that the Northern Life of 
Chicago is having trouble with another 
officer. It will be remembered that 
Registrar Rawson Bennett and Col. J. 
E. Brady, agency director of the Chi- 
cago Office, joined hands in the effort 
to oust President Flick and failing to 
do so, have engaged in all sorts of re- 
venge. Now Secretary Lee T. Cole is 
out after scalps. He was one of the 
promoters of the company, being the 
insurance man, while Mr. Flick was 
the financier. It has been known for 
some time that Mr. Cole’s seat at the 
home office had pins in it. 





DON’T LET HIM “THINK IT OVER.” 
“Salesmanship” 
that frequently 
life man. It is the 
request of the prospect “to think it 
over.” Often it is but an excuse to 
evade signing up. The less experienced 
salesman takes the prospect at his word, 
and regards the statement as final. The 
experienced man will endeavor to get 
action and prevent further delay. Some- 
times a man says he will be ready ina 
month, six months or a year, he wants 
to consult his wife, or “think it over.” 
Mr. Woods says the averaze man does 
not desire to make up his mind at once. 
Again he hesitates to reduce his bank 
balance. Such a man must be convince 
ed of the necessity of taking insurance. 
1 insurance is desirable at a later time 


Woods in 
question 


Arthur D. 
discusses a 
comes to every 


it is desirable now. 
Most men hate to give up money 
which they have made at hard work. 


The necessities of life have to be paid 
for but life insurance is regarded as a 
means of creating an estate which can 
be begun later on when the prospect is 
in better shape. 

In the first place Mr. Woods asserts 
that much is lost in canvassing pros- 
pects who will not be influenced and 
are fixed in their notions. If possible, 
some preliminary work should be done 
to ascertain whether a man should have 
more insurance and whether he can pay 
for it. 


In the cases where the prospect mere- 
ly wants “to think it over,” to get rid 
of the agent, the salesman needs to use 
his finesse and strongest arguments. 
Get the man’s attention. Interest him 
Ly showing him what it means to him, 
himself, not to the world or to John 
Doe. Make it a personal matter. Mar- 
shal a few figures as to the amount of 
money lost in business ventures in the 
attempt to create an estate. Work him 
up to a point where he seems enthused 
Then he debates with himself. He hesi- 
tates to take the step. Unless tue agent 
can land him now the application is 
lost. The prospect at this point “wants 
to think it over.”” Pull. your best argu- 
ment on him. Ask him while he is 
tu.nking it over how mucib this estat« 
will pay cut. Can he afford to “think 
it over” and run the chance of losing 
$5,000? Show him just how mucu he is 
losing by delay. If he were sure of his 
healtn, if he could be immune against 
lite’s contingencies, he might procrasti 
nate. immediate reaping of the advan- 
tages at a comparatively small cost is 
most cesirable. Can any man afford to 
lose perhaps ,»v,000 by waiting?—The 
Virginia Standard. 





WILL STAND BY THE CONTRACT. 


Security Life of Chicago Not Worried 
About Williams Suit—Claims 
Overdue Premiums. 


In speaking about the Williams suit 
entered against the company in Ken- 
tucky, an officer of the Security Life of 
America of Chicago states that Mr. Wil 
liams owed the company quite a sum 
of money for first year’s nets and subse- 
quent year premiums, which had been 
collected, and that when payment was 
insisted upon he brought suit claiming 
that he held an exclusive contract which 
had beea violated. 

The contention of the company is that 
the contract is not at all subject to the 
construction placed upon it by Mr. Wil- 
liams and that the company has acted 
in z00d faith in every respect. 

The Security Life and Trust has no 
other alternative than to enforce col- 
lection of premiums which have been 
paid by policyholders, and if litigation 
of a serious nature occurs it is believed 
that this will be the nature of it. 





JOHN HANCOCK 


Mutual 


Life Insurance Company of Boston 
Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 


or 


FRANCIS MARSH 
Mgr. for Eastern Mass. 
202 Devonshire St., Boston 


GEORGE L. STIMMEL 
General Agent 
220 Broadway, New York 


to 


WHITE & FENWICK 
State Agents 
Union Bldg., 9 Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws. 





THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. 
values, 


liberal policies and 


Highly 


extremely low 


premium rates, notable annual dividend record 


F. W. SMALLMAN, Manager of Agents for New York City 
1401 Empire Building 


F.C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 
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THE VALUATION OF SECURITIES. 





(Continued from Sept. 3.) 

“The theory of a valuation upon a 
basis of market quotations is that in- 
stant liquidation of assets could be had, 
while it is a matter of common knowl- 
edge that quotations from a few sales or 
perhaps an insignificant quantity of 
ponds is no criterion whatever, and a 
throwing into the market of the im- 
mense holdings of any one of the larger 
New York companies would utterly de- 
stroy any conceivable purchasing power. 

“The liabilities of life insurance com- 
panies consist almos* entirely of the 
present values of policy obligations is- 
sued by the companies. In New York 
the standard of valuation for contracts 
of insurance has been fixed by statute. 
Liabilities are calculated and determin- 
ed on the assumption that a fixed rate 
of interest is to be earned on the as- 
sets held to offset «hese liabilities dur- 
ing the period of continuance of the 
contracts for which the liabilities are 
stated. A life company having a line 
of long-termed investments earning 
ample rates of interest to provide for 
all charges against income, and unques- 
tionably secure as to payment of in 
terest as well as of principal at ma- 
turity in settlement of the company’s 
obligations then falling due, should not 
be permitted through intervening years, 
upon violent alternations of market 
quotations and paper losses or profits, 
to deny an apportionment or payment 
of dividends to policyholders entitled 
thereto, on the ground that no surplus 
is shown in the total yearly valuation, 
when its actual earnings and fund are 
in this respect unaffected; nor to pay 
at other times to those aot entitled 
thereto increased dividends derived 
from a fictitious surplus by similar 
manipulation. 

“The close of the year 1907 disclosed 
a s‘artling exhibit of depreciation in 
market values of securities. If divi- 
dends to policies had been calculated 
upon the December market basis the 
greatest injustice would have been in- 
flicted upon policyholders whose con 
tracts mature during the ensuing year. 
Notwithstanding a seeming disappear- 
ance of surplus, the companies possess 
in real values to effect their purposes 
unimpaired assets and substantially 
the amount of regular dividends, provid 
ed quotations from sales are disregard 
ed and only actual business operations 
are taken into account. 

“For solvent life companies, and 
particularly those having a large ag- 
gregate of insurance in force, the con- 
clusion appears irresistible that : 
method of amortization in valuing its 
fixed term security holdings would be 
scientific in principle, equitable in re- 
sults, easily comprehended, a protec- 
tion to the company and a guaranty to 
policyholders. Ordinary supervision 
would check a tendency toward the pur- 
chase and sale of securities for specula- 
tive purposes instead of the safe policy 
of long-term investments made solely 
‘o mature obligations. 

“Possibly an appropriate maaner of 
instituting a modified form of the 
amortization plan would be for depar:- 
ments having the power to require from 
lite companies, ia connection with finan- 
cial statemeats showing their condition 
as of December 31, a full statement and 
analysis of such company’s holdings of 
fixed term bonds under an amortized 
valuation, enabling the department t& 
determine with precision the actual 
value of such bonds as assets, the in- 
come derived therefrom, the bookkeep- 
ing methods and factors used in ascer- 
taining a surplus and apportioning aad 
making payments of dividends there- 
from, and such further information in 
connection with the subject matter as 
may be deemed proper in the duty of 
supervision. 

“Upon a special examination by a de- 





*From Address by Hon. Otto Kelsey, Superin- 
tendent of Insurance for New York State, de- 
livered at the Commissioners Convention in 
Detroit, August 25. 





DO YOU WANT 





connect 


Address 





A young man of thirty, who has had past successful experience 
as a producer of Life, Fire and Liability Insurance, would like to 
himself with an agency doing a 
business in a city of 35,000 to 100,000. 


Reason—-wishes to discontinue travelling. 


SUCCESSFUL, Care ot THE EASTERN UNDERWRITER 
105 WILLIAM STREET, NEW YORK CITY 


A PRODUCER? 





general insurance 


Best of references. 











partment into the affairs of a corpora- 
tion to determine its solvency the mar- 
ket value of assets as of the date its 
condition is to be stated is indispensa- 
ble, inasmuch as by that standard a 
complete liquidation upon a certain day 
is assumed, while the purpose of a reg- 
ularly returned annual statement from 
a company is to exhibit its condition as 
a going concern, the detail of manage- 
ment and operations for the year, and 
its total of assets and liabilities, not for 
a forced liquidation but as measuring 
its resources and surplus for the secu- 
rity of policyholders and information 
to the public of its business credit and 
standing. 

“The extent to which a plan of amor- 
tization in the appraisal of securities 
would prove applicable to various class- 
es of insurance companies, would be de- 
termined in practice. There are less 
obstacles and greater benefits suggest- 
ed when long-established and prosper- 
ous life companies are considered than 
are manifest in connection with the af- 
fairs of fire insurance and the many 
branches of casualty, credit and title 
insurance. If under al] circumstances 
the rule of amortization were invaria- 
bly applied to security assets, there 
would be occasions when corporations 
verging on insolvency in an examina- 
tion might by this method appear to 
have a surplus, when at the date of 
verification upon a basis of values 
which could then be realized their con- 
dition would be shown to be such that 
proceedings should be instituted for a 
receivership.No inflexible statutory rule 
seems possible in all proceedings, and 
no precise limitation of the discretion 
and manner of its exercise by supervis- 
ing authority can with our present ex- 
perience be formulated. It is very 
doubtful whether statutory regulation 
of the details for an appraisal should 
be attempted until consistent efforts for 
a satisfactory solution of the problem 
by departments shall have failed.” 





.UNDER INVESTIGATION. 





New York Insurance Department Busy 
Examining a Number of State 
Corporations. 





Having completed its exhaustive in 
vestigation of the New York Life, the 
home State Insurance Department is 
now examining these companies and as- 
sociations: Security Mutual Life, of 
Binghamton; Williamsburg City Fire 
and the Caledonian American Fire, of 
New York City; New York Insurance 
Association and the Garfield Lloyds. 





Capital to be Increased. 





One hundred thousand dollars is to 
be added to the capital of the Michizan 
Commercial, of Lansing, and a like 
amount placed to surplus, thereby in- 
creasing the former item to $400,000. 
The new stock issue will be practically 
all taken by present shareholders. 





Superintendent J. P. Mulhall, of 
Utica, N. Y., widely known to metro- 
politan Life workers, accompanied by 
his wife, sailed for England yesterday. 
While away they will tour the British 
Isles and France, traveling by easy 
stages, and will doubtless enjoy every 
moment of their stay. Mr. Mulhall has 
led a strenuous life of it, and richly 
does he enjoy the outing upon which 
he is now bent. 


WANTED 
BY 


| 
INSURANCE COMPANY | 

Live, energetic men, for 
some excellent territory, Ex- 
clusive and liberal contracts 
will be made with the proper 
parties, 

The Armstrong Committee 
found no questionable methods 
in The Manhattan Life Insur- 
ance Company. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 








WANTED. 


IF YOU ARE AN ACTIVE AGGRES- | 
SIVE LIFE INSURANCE SOLICITOR | 
AND WANT TO WORK UPON A SYS- | 
TEMATIC PLAN TO PRESENTS THE 
NEWEST AND BEST PROPOSITION 
IN LIFE INSURANCE COME AND 
SEE ME. JAMES PERRY, MANAGER, 
PRUDENTIAL INSURANCE - COM-) 
PANY, 20 VESEY STREET, NEW 
YORK CITY. 


UNEMPLOYED, OR DISSATISFIED 
LIFE INSURANCE AGENTS AND 
SOLICITORS WHO HAVE DEMON- 
STRATED THEIR ABILITY, BUT ARE 
NOT SATISFIED WITH PRESENT 
SURROUNDINGS, AND ARE WILLING 
TO MAKE A CHANGE TO COM- 
MUNICATE WITH THE MAN- 
AGER OF A LARGE, WELL KNOWN 
COMPANY FOR SPECIAL WORK. 
ADDRESS “ MANAGER” EASTERN 
UNDERWRITER OFFICE. 


GENERAL AGENTS FOR UNOCCU- 
PIED TERRITORY, FOR A PROGRES- 
SIVE SOUTHERN LIFE INSURANCE 
COMPANY, IN GEORGIA, ALABAMA, 
NORTH AND SOUTH CAROLINA, 
VERY LIBERAL RENEWAL CON- 
TRACTS, WITH GENEROUS’ EX- 
PENSE ALLOWANCE TO GOOD 
MEN. ADDRESS “CUTLER,” EAST- 
ERN UNDERWRITER OFFICE. 


STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of divi- 
dends from stockholders, who are 
among the most substantial and well 
known business men—bankers, manu- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. | 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Mutual Life 


Assurance Company 


Worcester, Mass, 


_ 


Incorporated 1844, 








Financial Statement, Jan. 1, 1908. 





SE) bavaavbivesasweced $29,845,723.08 
DY exe. cun eae deaeoe 28,286,361.96 
oe $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
J. M. wee, Actuary. 
Theo, L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mase. 
DYER & FOSS, General Agents 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





THE 
Inter-State Life 
Assurance Company 


Has more $1,100,000 in 
ties deposited with the Auditor of State 


than securi- 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually 

Annual Loan and Cash Values. 

Automatic Extended Assurance. 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Aseur- 
ance or Decreasing Cost. 

Payment in 
Annuity. 


Installments or as a 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 
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tion is imperative.” 


ABILITY RECOGNIZED. 





A. E. Brown Appointed Manager of 
Agents for the Aggressive James 
Perry Agency. 





With a view to utilizing to the fullest 
degree the excellent opportunities for 
business getting afforded a progressive 
ly conducted agency in the metropolis, 


James Perry, manager of the James 
Perry Agency of the Prudential lisur 
ance Company, has appointed Abner E. 
Brown, manager of agents. Of the new 
ippointee Mr. Perry says: 

To those who kaow Mr. Brown he 
needs no introduction or commendation 
from me¢ He is a thoroughly posted, 
lear-headed life insurance man who 








ABNER E. BROWN 


knows his business from the ground up. 
His entire time will be given to the 
izency end of my business, which has, 
in oF she ir, oWing to the great 
popularit Prudential’s new non- 
Participating Rates and Liberal Policies, 
zrown to su propo! is that the se! 

( of an expe 1 insurance? and 
Agel organization is needed; and 20W 
Vit e new Monthly Income Policy 
just out, the 1 of a greater organiza 


Sketch of Mr. Brown. 
lif urance men of 


Few among the li 
Greater New York, W ravel about 
rate-book in hand, and secure signatures 
ipon “the dotted lin¢ are better knownz 
in Abner E. Brown, he of the winniag 
ile and ct | manner. For years h 
4 constanti Po 1 and out among 
s men of this city, preaching 
the gospel f life iasurance through 
a rep il writing business 
=( up ne ind giving the assur- 
exact) wha bargained for 
wing the business thoroughly he 
pI it ill worth, and has force 
i 4 su ffic I to impress his belief 
pe hers, I resu that ne 
is yng enjoyed a reputation ) ichiev 
ng results. 
In qua Viassachusett 
\ ( North zZ ju rt years 
ago, Mr. B af ompleting hi 
idies ia the ols, secured a 
J as assistant sup lent of th 
I rd, Mass., Wa V Here his 
ervice was of such merit a ) ir 
his advancement to the superintendeacy 
within two yea although h vas but 
wenty years of age at the time From 
\I rd he was called to the more im 
portan city of Quincy, Ill. taking 
charge of the " works plant there 
So capably were its affairs directed tha! 
1 n a short period Mr. Browa was 
] Chicago and given an impo 
ant position with the Peoples Gas Com 
pany. From Chicago he went to Hart 


ford as assistant secretary of the local 
zas company, a connection he retained 
hree igning to enter tha 


nre ta re-121 
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more attractive field of life uaderwrit 
ing. 

His first insurance connection was 
with the Phoenix Mutual Life, he repre- 
senting that company for three years, 
when he assumed the Brooklyn, N. Y., 
managemeat of the Mutual Benefit Life, 
continuing in this latter connectioa 
from 1905 until some months ago, when 
he decided to link his fortunes with 
the Perry Agency. 

In his new capacity Mr. 
sure to “make good,” a habit he acquir- 
ed when he began his business life, and 
whica he would probably be unable to 
discard even were he so inclined, which 
he decidedly is not, 





OPEN THE BOOKS. 





Forresters of New York State Want 
Superimtendent Kelsey to Investi- 
gate the Aftairs of the Order. 





Supreme court Officers of the Inde- 
pendent Order of Forresters, who came 
to Buffalo to help quiet the threatened | 
revolt Of memwers against paying in- 
creased insurance rates, received a 
severe jolt at the meeting held at 65v 
Main street last night according to the 
“Buffalo Commercial.” 

W. H. Hunter of Toronto, supreme | 
counsel of the order, who draws a| 
salary of $10,000 per year, and wants 
it increased to $13,00U, presided. As 
soon as he opened the meeting he be- 
gan to tell his hearers why the increas- 
ed rates were necessary. He dealt out 
big tigures abundantly, and after listen- | 
lig tO a Mass OI Statisiics, for some 
time, members of the order began to 
fire unpleasant questions at the supreme 
counsel. 

Mr. Hunter 
needed to pay 
members. 
increase in rates. 

“What about that $407,000?” shouted 
some one in the audience. It is claim- 


said 


the 


about $40,000 was 
claims of old-age 


That Was one reason for the | 


ed that amount has been misappropri- | 
ated from its legal use. 


Attorney Thomas A. Sullivan of Buf- 
falo claimed the books of the supreme 
court do not show a satisfactory dis- 
position of the money, and he believed 
State Superintendent of Insurance Kel- 
should make an investigation of 
the order’s financial affairs. 

3efore Mr. Sullivan had finished ask- 
ing questions several officers on the 
stage left the hall, and their exit was 
marked by cries of “cold feet.” 

Assistant Supreme Chief Ranger G. 
A. Harper of Toronto tried to show that 
the funds in question had been trans- 
ferred from the mortuary fund to the 
general fund, but the audience hissed 
at his statement. 

Dr. Sigmund Goldberg made a stirring 
address. Said he: 

“What right has the supreme court 
to vote large increases in salaries for 
officers and then ask the members to 
treble their assessments?” 

The meeting lasted until nearly mid- 
night and closed with the members of 
the order still shouting for investiga- 


tion of the books. 
(q] 4 hepariment for Furnishing 
| Prospects. New Model Policy 


WE Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. | 
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LIANCE LIFE 


— 


PITTSBURGH 


prowa is POlicies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





ORGANIZED IN 1885 


THE 
Des Moines Life Insurance Co. 


of Iowa 
CAPITAL STOCK $100,000.00 
C. E. RAWSON, President 

WRITES NON-PARTICIPATING 
POLICIES ONLY. The best for policy- 
holder and agent. We have a complete 
line. 

Low premium rates and high surrender 
values, based on a 34 per cent. reserve. 
‘*Tis true. It’s guaranteed in the policy 
and secured by State deposit.’’ Licensed 
in 20 states; assets over $2,200,00u. 
Liberal contracts and good territory fur 
reliable agents. Not operating in New 
York. Address: 

C. H. PHILPOTT, 2d Vice-Pres. 


or 
WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bidg., Des Moines, Iowa. 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 











Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibie 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 


Assets Jan. 1, 1908...... $44,182,875.18 
| BP erererer iret. $41,159,132.85 
SUPPIUS onc cccccscccccces $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





1860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 


GEORGE E. IDE. President 
ERS PE ee eee es re $20,104,853.63 


Liabilties (including Divi- 

dend Endowment Fund).. 19,235,418.20 
Divideud Endowment Fund 

(Deferred Dividends)..... 1,795,020.00 
Met Burplus...scscscccccces 769,435.43 
Insurance in Force......... 86,193, 296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,00u, 
and that over $300,000 was paid to policy- 
holders in dividends. 





NATIONAL LIFE 





INSURANCE CO. 


MONTPELIER, VERMONT. 


Established in 1850. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


This Company held January 1, 1908 


Operating in 36 States. 
H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 
and gained during the past decade: 


ARR RIP ae eae pes $40,354,241.29 Cain, 172 per cent. 
a sth Cinminsanass wos vtenckie eink $4,539,688.47 Cain, 149 per cent 
I ss dcccexacdnedsunmmbacdens $153,467,472.00 Cain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 


J. F. MAKLEY, General Mgr. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mgr. 
1134-36 Granite Bldg., Rochester, N. Y. 


M. H. MOULLENNEADX, General Mgr. 
119 State 8t., Albany, N. Y. 
A. H. GBELLER, Mgr. 
9 Clinton St., Newark, N. J. 





Che Northwestern 
Mutual Life Jusurauce Co. 
of Milwaukee 

H. L. PALMER, President 

A. S. HATHAWAY, Secretary 


New Business Paid-Por 





Each year larger than any in the pre- 
vious history of the Company. 


Cemmenced Business 1858 


Sigus of the Tunes 
The rapid increase in the new business 


Issues Partnership and Corporation In- 

surance. 
Fer further infermatien an le 
or an Agency 


H. F.N 
Buperintendent of Agencies. 
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Results or Excuses? 





What will it be? Promises are only 
promises and pledges are only pledges! 
It igs not sufficient for you to fill out a 
slip of paper indicating the amount of 
Ordinary which you expect to write and 
promise to produce that amount. No, 
Siree! You'll have to show us your 
goodwill and the seriousness of your 
intentions by sending us G. B. applica- 
tions with the signatures on the dotted 
lines, if your expect us to believe in 
your promises and pledges. 

There is no time NOW, gentlemen, to 
reflect upon the past. No matter what 
your records may have been—or not 
have ‘been—we want every man-jack on 
our pay-roll to get busy with his Ordin- 
ary Back Call Book and produce “One 
of Something.” Surely you do not want 
us to disbelieve your word. 

It’s up to you! Go forth and write 
ORDINARY NOW. There never was 
a better opportunity than to-day when 
the country is abounding in prosperity, 
when everybody is sharing in the gen- 
eral optimism that is the direct result 
of a bumper crop out West and a better- 
ment of industrial conditions in that 
great Dominion of ours. Get 
Cream!—“Union Life Gazette.” 


the 





The Utica, N. Y., District of the 
Metropolitan still continues in the lime- 
light. In net ordinary issue to the end 
of August, Utica stands No. 4 for the 


country at large, and No. 26 in the 
country for net issue per month per 
man. Chief Assistant Superintendent 


George H. Gregor is to be complimented 
on the fine showing he and his men 
have made. Beside having led the 
district for the past fourteen months in 
ordinary writing, he has now attained 
to position No. 1 for the Great North- 
ern territory, wresting the honor from 
Assistant L. S. Burke of Calgary Dis- 
trict, also passing Assistant Adolphe 
Larive, of the Three Rivers District. In 
addition holding the first position in 
the territory for the month of August 
Mr. Gregor is also the leader for the 
year. He has now over $100,000 of net 
ordinary issue to his credit aad stands 
No. 10 in the country at large; cer- 
tainly a fine record and one bound to 
be added to with a substantial increase 
for the balance of the year. 

The relative standing of the other 
Utica assistant superintendents in the 
Great Northern territory is: Clarenc2 
Schram No. 7, Henry McDermott No. 
8, G. P Cole No 13, S. A. Peany No. 
16, E. C. Schwab No. 23 and Edward 
Lally No. 25. As will be seen by these 
figures Utica has furnished its full quota 
to the list of the first thirty in the 
territory. 

The following are agents of the Utica 
District and their standing in the Great 
Northern territory is as here shown: 
A. G. Gehrke No. 7, Andrew Poticki No. 
8, Fred Buttonschon No. 10, C. H. 
Olday No. 12, James Hammond No. 13 
and A. G. Wesley No. 21. For per- 
sonal writing, Assistant E. C. Schwab, 
in the leader in the district and No. 14 
in the territory. 

Out of the first twenty-five leading 
agents in the territory, Assistant Gregor 
has three of them on his staff. The 
following is the whole staff record of 
Assistant Gregor; six men, including 
himself, have a net ordinary issue of 
$2,012 per month per man, for the year. 

While Superintendent J. P. Mullhall 
is away on his vacation, former Super- 
intendent G. W. Miller is acting in his 
place, and the mea are rejoicing in the 
fact that while they have lost the pre- 
sence of one good man they have gained 
that of another. All the men have a 
warm place in their hearts for Mr. Mil- 
ler, and are glad to see him back with 
them, even though it is only for a short 
time. 





Using as a basis the annual premium 
income (industrial, quarter-a-week and 
ordinary) combined with per cent. of 
collections, the relative standing of the 
superintendents of the Union Life In- 
surance Company of Canada is as here 
given: 


Name. District. Points. 
1 P. H. Villeneuve, Ottawa ....225.73 
2 L. Methot, Montreal ........ 177.16 
3 S. J. Slack, Winnipeg ...... 160.22 
4 A.B. Charles, Toronto ...... 158.73 
5 Jas. McArthur, London ...... 139.13 
6 <A. Towsley, Ottawa ........ 136.09 
7 W. Poirier, Montreal ....... 134.36 
8 T. B. Harker, Toronto ......127.57 
9 J. Joneas, Quebec .......... 126.29 
10 T. H. Wright, Toronto ...... 125.81 


11 P. Lachance, Montreal ...... 123.84 
12 B. Taylor, Winnipeg ........ 122.55 
3 G. E. Lauziere, Montreal ....121.10 
14 Geo. Lake, Winnipeg ...... 117.43 
15 T. Gagnon, Montreal ........ 117.42 
16 A. A. Jackson, Montreal ....115.07 
17 I. J. Heath, Hamilton ....... 110.59 


18 J. A. Bernier, Quebec 
19 A. Scher, Toronto 


20 Cole—Maddox, Toronto ..... 95.54 
21 &E. Sutherland, Halifax ...... 93.61 
22 J.C. Reading, Hamilton ..... 71.37 
23 E. Lapointe, Quebec ........ 60.35 
26 3. TORR, GOAWA 2226. 2 cia 58.07 
25 J. Bowkett, Hamilton ...... 21.31 


H. Woolley, Halifax 





No lapse brigade of the Life Insur- 
ance Co. of Virginia; Not a lapsed 
policy in 7 weeks—Drowns, Alexandria; 
not a lapsed policy in 6 weeks—Foese, 
Richmond; not a lapsed policy in 5 
weeks—Daulton, Wilmington; Funder- 
burk, Columbia; not a lapsed policy in 
4 weeks—Courdts, Norfolk; McNeeley, 
Norfolk; Simons, New Berne; Freeman, 





Salisbury; Leavy, Wheeling; Valeton, 
New Orleans No. 3. 
Keep working up new cases. Discour- 


agement only grows out of the old ones. 
Some men are too mean to insure for 
the proper protection of those depend- 
ent, but this is not your fault, if you 
have offered them the third opportunity. 





Ex-Superintendent J. E. Harding, 
formerly of the Richmond, Va., district 
of the Metropolitan is enjoying all the 
comforts of home, after a continuous 
service as agent, assistant and superin- 
tendent of almost twenty-eizht years 


Joun deserves the best and the Metro- | 
politan is always appreciative. 





Superintendent J. L. Coyle, of Hart- 
ford, visited the home office of the com- 
pany on Friday, September 4th, accom- 
panied by Assistants Sperry and Car- 
ney, and by Agents Schwartz, Nooney 
Cullem, Carey, Berry, Middleton and 
Morans. 

These assistants and agents qualified 
in the required Industrial and Ordinary 
allotment during the period May 18th 
to August 17th. 

It goes for the saying that they en- 
joyed their tour through the office build- 
ings. They listened to timely remarks 
from Vice-President Leslie D. Ward, 
Second Vice-President Forrest F. Dry- 
den, Secretary Edward Gray, Supervis- 
ors W. R. Konow and Harry Vliet. 

Afetr partaking of luncheon they 
went home with the determination not 
only to give a good account of them- 
selves, but to spur the remainder of the 
staff to place the Hartford district 
among the leaders. 

Assistant E. O. Rodier, of the Phila- 
delphia No. 4 district, and five agents 
visited the home office, Thursday, Sep- 
tember 10th, the trip being tendered to 
the agents by the assistant superintend- 
ent as a reward for meritorious work. 
They made a tour of the buildings, were 
entertained at luncheon, and called 
upon Mr. Forrest F. Dryden, second 
vice-president, who heartily congratu- 
lated them upon their achievement. 
Upon leaving, they were unanimous in 
stating that they had spent a most en- 
joyable day.—Prudential Weekly Rec- 
ord. 


Pleasure and business were delight- 
fully blended by the Elmira staff at its 
annual outing, held at Grove Springs, 
Keuka Lake, Saturday, Septemiber 5th, 
says the “Prudential Weekly Record.” 
Nothing could surpass the zeal shown 
by Superintendent Barnes and his as- 
sistants in endeavoring to make the 
men happy. At a meeting held during 
the day, Superintendent Barnes and 
several assistants and agents spoke, 
predicting increasea business for the 
remainder of the summer campaign. 
From every viewpoint the outing prov- 
ed to be a marked success. 





Superintendent Thomas E. Drake, of 
Washington, D. C., has recommendei 
the creation of the office of “auditor of 


insurance” for his department, and 
names $1,500 as the proper salary 
therefor. 





J. G. Walker, President 


T. Wm. Pemberton, Ist Vice-Pres. 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2: viken 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
Endowment and Industrial Policies Issued 
on Favorable Terms 
Kgitchinseeniidasbaaanins OVER— $4,000,000 


The Most Approved Forms of Life, 


Total Payments to Policyholders since Organization OVER—$8,500,000 


W. L. T. Rogerson, Secretary 


hicnaGinuhneninncutenaes OVER— $61,000,000 








INDUSTRIAL INSURANCE 





H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ous Man, who is willing to begin at 
the bottom and acquire a cemplete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim te the 
highest position in the field. It is 
within his certain reach: The epper- 
tunities for merited advaneement are 
unlimited. All needed explanations 
will be furnished upon applieatien to 
Superintendents in 


New York City. 





‘« That the cost has been reduced, 
appeals directly to the intelligence 
and common sense of the people.’’ 


That’s the way PRUDENTIAL FIELD 
MANAGERS are talking about 


The NEW Low-Cost 
™\Life Insurance Policy 


of 


The Prudential 








| The Greatest Success in Life Insurance! 


We want Agents. 
We want Managers. 
We wont YOU! 


The Prudential Insurance Company of America 


Lncerporeted as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 


Heme Office, . - NEWARK, N. J. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
eld of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
ASSETS..... ......over $4,500,000.0 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 











JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST, BOSTON, MASS. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


ONLY A SHELL REMAINED. 





Settlements now being made recall to 
memory the defunct Guarantors Lia- 
bility Indemnity Company of Richard 
F. Loper fame, and incideatally the 
shell which dazzled the public 
gaze. The “Weekly Underwriter” has 
received a settlement of its claim which 


flimsy 


places it four cents worse off now thaa 
before payment was received. Our con- 
temporary tells its own story as follows: 


We beg to acknowledge the receipt 
of the check of the receivers of the 
Guarantors Liability Indemaity Com- 


pany of Philadelphia for the sum of six 
cents, being the award of the auditors 
for said receivers on our claim against 
the insolvent corporation for $125.30 for 
advertising. We have been awaiting 
this settlement for some ten years or 
more, and now regret it profoundly, for 
the exchange on the check has brought 
us in debt by our bank in the sum 
of four cents. It would cause us much 
concern if we felt that the receivers of 
the Guarantors Liability Indemnity Com- 
pany of Philadelphia had suffered from 
a similar back set after their long and 
arduous services ia adjusting its affairs 


for the benefit of its creditors. But we 
are reassured by the thought that it is 
the custom of receivers to look with 


their own interests, on the 
that self-preservation is the 
nature. And here we might 


care after 
principle 
first law of 


compose a homily on the nature of re 
ceiverships and show how much better 
it is to be a friend of the court when 


a corporation is impaired than the own- 
er of its assets. For in the end does 
not the friend acquire the major portion 
of the assets? But the subject is rusty. 

The with “Dick” 
and his elaborately furnished quarters 


Guarantors, Loper, 
to keep up a prosperous front, was sup- 
posed to have funds up in the millions 
even the day before the end came, but 
it was found. to be nothing more than 
If the funds claimed 
were ever there, they had disappeared, 
or perchance had a string attached to 


a political bubble. 


them. 

The State Company of 
Philadelphia was placed hors de combat 
as a result and this too was found to 
be in a predicament somewhat similar 
to the Guarantors. The asseta which 
formed the basis of the last annual 


Insurance 


statement disappeared under the scru- 
tiny of an unbiased eye. 

But what of the polished Loper? The 
last time we saw him he was housed 
in the same grand old style, doing busi- 
ness on a large scale. He would scorn 
to be a party to transactions where mil- 
lions were not involved. If business 
was not brisk you could never find any 
trace of it in the countenance of R. F. L. 

7 = - 

Speaking of “shells,” and the effect 
of insurance failures, we are reminded 
of that great fiasco perpetrated by the 
Traders of New York, and its costly 
nature to fire insurance agents. 

Its agency was readily accepted 
throughout the country and being a free 
writer the company was quickly loaded 
up with a large amount at risk. The 
end came like a “flash of lightning out 
of a clear sky.”’ There was no money 
for return premiums and it was up to 
the agents to replace the policies at 
their own expense, that is, providing 
they desired to retain any standing 
among business men whose patronage 
they solicited and secured. 

It does not always pay to tie up to 
the concera which makes the greatest 
noise, or puts on the most elaborate 
front. In insurance, at least, it is per- 
manency—ability to make good at all 
times—that counts. 





RENEWABLE TERM POLICIES. 


One by one life companies are drop- 
ping the renewable term 
policies, preference being given to term 
contracts which may be converted to 
other forms within a stipulated period 
of time—principally five years. 

It is a well known fact that the ex 
perience of companies with renewable 
unfavor- 





issuance of 


policies has been most 
Policyholders who take term in- 
surance known to be subject to 
heavier mortality thaa 
who take investment forms of policies 
This applies even to those term poli 
cies which are not renewable and dur- 
ing the first term after the application 
is made. It applies much more forcibly 
to renewable term policies during the 
second and third terms. The dissatis- 
faction at the end of the first term 
causes some of the healthy policyhold- 
ers to look out for ordinary insurance 


term 
able. 
are 


rates of those 


on the Life or Endowment plan. Quite 
frequently they transfer their policy 
affiliations to other companies. Those 


end of ten 
elsewhere 


are unhealthy at the 
years cannot get insurance 
and perforce keep their policies in the 
first taken, 


who 


company where they were 


and pay the increased renewable term 
rates. The result is that the general 
body of these policyholders is much 


less healthy than those who take Ordi 
nary Life or Limited policies, and the 
company loses heavily by a high mor 


tality, or what is known as “adverse 
selection.” 
The above has been the experience 


of the companies which have issued 
renewable term insurance unless in the 
one particular case where dividends 
were accumulated and carried forward 
to reduce the premium for succeeding 
terms, and a second and sometimes 
third term has been granted at the 
same rate as the original policy. But 


these deferred dividends have been dis- 


NEW ORLEANS RATES INCREASED. 


Controversy Between Mayor Behrman 
and the Louisiana Fire Pre- 
vention Bureau. 


As a result of heavy fire losses expe- 
rienced during the present year, and the 
deplorable conditions existing in the 
fire fighting facilities of the city, rates 
have been materially increased in New 
Orleans. 

In this connection a heated contro- 
versy is being waged between Mayor 
Behrman of New Orleans and the Loui- 
siana Fire Prevention Bureau as to the 
responsibility for existing conditions. 
Both sides to the scrap would do well 
to heed the advice given in the follow- 
ing sensible editorial appearing in the 
Daily Item of New Orleans. 

The new controversy which has arisen 
between the Fire Prevention Bureau 
and Mayor Behrman promises to be as 
fruitful of argument and as barren of 
results as the former one over viola- 
tions of the building laws. 

This is the last thing the people 
want. New Orleans is face to face with 
a critical situation. Our fire loss this 
year has been enormous. The menace 
has touched many and threatens all. 
The causes all have agreed upon. No- 
body denies that our building laws are 
anything but a farce, that our water 
supply is yet insufficient, that our fire 
department has not men and engines 
enough to guard the immense area of 
our city. 

Apply the Remedy First. 

We want these things remedied. We 
want these needs supplied. We want 
our new water supply to give the best 
service in time of need; we want spe- 
cial provision to be made in it for speed 
and efficiency in supplying the fire en- 


gines. We want new building laws 
which will extend the fire limits, pro- 


hibit wooden roofs anywhere within the 
corporate boundaries, and do away with 
structures, especially such 
threats as the metal-sheeted wooden 
shacks which our farcical code permits 
to-day—such buildings, for example, as 
the one on Religious street for which 
Councilman Charles Dickson lately se- 
cured a permit and in which a black- 
smith’s forge has been established. We 
want the force of the fire department 
increased, its equipment enlarged, its 
efficiency held up to the highest level. 
We want the head of our city govern- 
ment to put all his energy upon the ac- 
complishment of these things to the 
limit of his power and the resources of 
the city, rather than to lose sight of the 
real need and the real danger in con- 
troversy. 

We know the end of all such discus- 
There will be charges and coun- 
tercharges, and finally it will be discov- 
that one in particular is to 
blame for anything, that no one is re- 
sponsible, and nothing will be done. 

The time has come for this sort of 


dangerous 


sions. 


ered no 


continued by law. Annual dividends 
must be granted and the term podlicy- 
holder in all probability will claim that 
he is entitled to get the benefit of the 
general mortality rate experienced by 
the company. The Ordinary Life and 
Endowment policyholders therefore will 
suffer for the benefit of those who hold 
Term Insurances. 


thing to be laid aside. We can listen 
to academic debates with more patience 
and pleasure when the vital danger of 
the present has been dealt with and 
removed. 

Causes for Complaint. 

We believe that both sides honestly 
desire a bettering of conditions. At 
any rate both sides agree upon the 
main points in which alone the public 
who pays the freight is interested. The 
Fire Prevention Bureau is wrong in 
casting all the blame upon the fire de 
partment. Building laws and water 
supply are out of their control. But 
we should not Jose our tempers because 
the zeal of the ‘insurance people lays 
too much blame upon one set of shoul- 
ders. Their main complaints are well 
founded, the evils which they cite are 
facts which nobody denies except as to 
the minor and inconsequential details 
which affect the fire department. Nor 
is Mayor Behrman right iin asserting 
that the fire department is as good as 
possible. That nobody knows. What 
he should do is to find out how it may 
be -improved. However faithful its 
members may be as men, however good 
its particular engines may be, the fact 
remains that there are not enough men 
and not enough apparatus. 

It rests largely upon the mayor 
whether the situation is met squarely 
and promptly or not. 

Let us give an example. 

Claim Hose is Rotten. 

The Fire Prevention Bureau says that 
the hose used ‘by the department is bad. 
The mayor says that the Bureau has no 
right to criticize because it had a hand 
in selecting the hose. Now this is very 
satisfactory as argument, but it is just 
what we do not want now. The public 
does not care a rap whether the Bureau 
has a right to criticize or not. It wants 
to know whether the hose is good or 
not, and it wants good hose given to 
the fire department. If the mayor is 
satisfied with a silencing retort and the 
barren satisfaction of having the last 
word, then the whole investigation will 
be a farce, ending in the conclusion 
that no one is to blame and that noth- 
ing is to be done. Where the mayor 
render the public a real service 
in a real crisis is by putting aside con- 
troversy, accepting the report ef the 
Fire Prevention Bureau as well meant, 
showing his subordinates just what can 
be really done to better conditions, and 
seeing, with all the energy we know he 
possesses, that they do it. It is no time 
for either side to waste time and tem- 
per in blaming the other, when both 
are substantially agreed upon what is 
wrong and what ought to be done to 
remedy it. The public is sufficiently 
aroused to its own concern in the affair 
to have little patience so long as two 
branches are trying to unload upon 
each other blame for a condition of 
things for which neither is literally re- 
sponsible. 

What we want is more good nature; 
good work, and co-operation for public 
safety. 


can 





Hugo Schumann, president of the Ger- 
mania Fire, returned this week on the 
Kron Prinz Friedrich from a delizhiful 
sojourn in Europe. He thoroughly en- 
joys ocean travel, being a good seaman, 
and always returns from his annual sail 
in excellent physical and mental con- 
dition. 
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HUNTING REINSURANCE. 


Small Illinois Company Understood to 
be in the Market—its Offices Seek 
New Connéctions. 


Word reaches the East that the Illi 
nois Bankers Fire of Mt. Vernon, II1., is 
in the throes of internal dissension and 
is ready to reinsure. Its general man- 
ager, J. O. Beck, goes with the Penn- 
sylvania, as Indiana state-agent and its 
assistant secretary, C. J. Jahnke has 
already connected with the Virginia 
state in Illinois. Its secretary, W. D. 
Hickman is hunting for a field job. 

It is stated that a deal was on foot 
to sell out to the National American 
Fire, being organized in Chicago by H. 
P. Magill, whereby the Illinois Bankers 
stockholders were to trade their stock 
for National American stock. It seems 
this deal has fallen through and the 
campany is seeking to unload through 
reinsurance. 

The company operated in Illinois, 
Michigan and Ohio, and wrote surplus 
lines all over the country through Ship- 
man & Wayne of Chicago. 

Since the above was in type the con- 
cern has reinsured in the Common- 
wealth of Iowa. 


NEWARK PATROL RETURNS. 





(Continued from Page 1.) 


CEN Bea MG, Beep oekas v000 84 2,200.83 
Queen City, So. Dak. ........ 1,364.92 
Phila. Underwriters, Pa. ..... 5,629.67 
POT CeeNe, “SR, sisccadcsses 5,250.51 
N. Y. Underwriters, N. Y. .... 3,244.59 
WOE, MOG WW asinsceesions asin 2,349.02 
Commonwealth, Ia. ........ 1,413.63 
Cosmopolitan, N. Y. ..... 1,495.04 
State of Penn,, Penn. ........ 1,869.27 
Ohio German, Ohio .......... 1,012.71 
Southern National, Texas 150.86 
OPIe,, GOR. 50050020008 319.87 
CEES ts Bis! exes ewes 168.83 
a eee 22,430.47 
Ohio German, Ohio ....... .. 1,094.80 
Aachen & Munich, Germany.. 197.03 
oS ee Serre re ~« 1,486.26 
CSO, GAR. .6.s 0.9 83.05s000 . 1,543.81 
New Hampshire, N. H. ...... 4,817.80 
a Oe, Sere 497.57 
Farmers, Penn. ......... 1,642.55 
Ee ee 1,149.05 
Ricemmene, OF. FT, ...ccsnvsces 1,176.98 
Ue ere eee 5,098.3 
mort Gtate, NM. C. ...266.... $03.51 
Norwich Union, England .... 3,362.48 
National Union, Penn. ....... 945.47 
Mant mires, T6.. Te. cis cwccees 15,267.00 
ON Se ree rere Te 727.18 
DE, A, db -dwiecenacvars 4,273.43 
pe re 1,294.19 
Western Reserve, Ohio ...... 3,227.10 
National, Penn. .......... coe Speeneee 
Northwestern National, Wis. 3,190.71 


Northwestern F.°& M., Minn.. 1,12 


po eee ee rere 603.19 
Old Colony, Mass. ........... 2,008.40 
en 1,708.92 
Spring Garden, Penn. ........ 5,805,67 
Connecticut, Comm. ...6..0+ 4,745.95 
MU” Ee re 11,017.20 
United Firemens, Pa......... 3,188.92 
eS ee errr 1,308.60 
National Lumber, N. Y....... $39.97 
Oe, eee 5,864.23 


New York Underwriters, N. Y. 9,334.47 
Hartford, Conn. .. 22,009.15 


North British & Mere., Eng... 4,076.03 
ERR, TERS ce cckscceanasss< Sere 
German American, N. Y...... 15,166.82 
a rc 2,434.21 
Westchester, N. Y............ 5,185.64 
CERI, |. eS bide xeicicwiisics 23,917.15 
Caledonian American, N. Y... 1,140.23 
i a ee re 1,415.16 
British American, Can....... 1,744.61 
SoringGeld, MAGS. ....essscss 11,366.87 
a 1,032.81 
New Brunswick, N. J. ...... 3,190.24 
Si Seer re 2,221.30 
eee rere Te 2,796.90 
RTE, PR. occ cc ctescevcsen 1,611.42 
i errr eer 2,550.85 
North British & Merc., Eng... 3,090.20 


PS Es Mack da swcsacess 4,871.43 
Aachen & Munich, Ger....... 3,059.01 
eee 4,388.15 
BS PE . aiea.o ais bedbns dows 4,632.14 
CuIeGeniem, BOC. ....ccccccce 2,264.25 
Williamsburg City, N. Y...... 4,718.38 
RS Bic EB écxpesevecks 861.60 
NEE, MUMS one cecccessoce 1,920.2 
EE ES Es 656 eto paw dees ous 5,381.50 
Buffalo German, N. Y 2,097.02 
A eae 5,048.02 
2 eh EE a ene 12,428.74 
kere 514.74 
National Union, Pa. ......... 2,444.12 
Connecticut, Conn. ......... 6,431.43 
pe Ra a 2,348.39 
I. WM as a's Se Sire ad 3,155.61 
Deore S20mae, Fis. «2.250650 378.21 
I ME ao. 4. oo a6 #0 in de-8 1,301.13 
Buffalo Commercial, N. Y. 1,803.36 
2, ie . See 2,253.63 
Ce, Ds Wec-s cw ccensasws 2,499.98 
errr 6,035.41 
Agricultural, N. Y. ......... 5,321.08 
WOURMOEE. BM. secs nsiicveces 381.12 
Providence Washington, R. 1. 1,638.20 
PEE ERG. Es, Kw eebatencawe 5,621.25 
Walla Walla, Wash. ......... 521.50 
ee. a ees er 1,787.42 
scottish Union and Nat'l, Eng. 1,268.65 


N. British & Mercantile, Eng. 9,963.91 
National, Conn. 
Liverpool & L. 


19,956.04 


$785,820.19 





COMMITTEEMEN NAMED. 


Membership of the Various Important 
Committees of the National Associ- 
ation of Local Fire Ins. Agents. 
President Beardsley of the National 
Association of Local Fire Insurance 
Agents has announced membership in 
the various committees of the organiza 

tion as follows: 

Executive Committee—Chairman, C 
B. Weil, Milwaukee, Wis.; L. C. Mer 
rill, Concord, N. H.; Frank R. Leib, 
Harrisburg, Pa.; R. F. Manly, Birming- 
ham, Ala.; F. H. Wagner, Minneapolis, 
Minn.; J. N. Manson, Wausau, Wis.; 
Charles L. McNeil, Torrington, Conn.; 
W. H. Hecox, Binghamton, N. Y.; 
Frank A. Cannon, Owensboro, Ky. 

Joint Conference Committee—Chair 
man, W. L. Hatch, New Britain, Conn.; 
Walter Taylor, Wilmington, N. C.; W. 
T. Paxton, Buena Vista, Va.; Henry H. 
Hickok, Burlington, Vt.; W. B. Flick- 
inger, Erie, Pa. 

Western Conference Committee- 
Chairman, Clarence E. Pellett, Chicago, 
1ll.; B. F. Kauffman, Des Moines, lIa.; 
August Rebhan, Milwaukee, Wis.; A. 
W. Neale, Cleveland, O.; E. B. Case 
Chicago, Ill. 

Committee on Revision of Coastitu- 
tion and By-Laws—Chairman, Charles 
F. Wilson, Denver, Colo.; A. H. Robin 
son, Louisville, Ky.; John C. North, 
Ncw Haven, Conn. 

Cotton Conference Committee—Ed- 
ward Yerger, Jackson, Miss., chairman: 
Geo. Mausler, New Orleans; Alcorn 
Ferguson, Newport, Ark.; J. H. John 
son, Clarksdale, Miss., and Miss F. G. 
Lumpkin, Columbus, O. 

Committee to Confer with National 
Credit Men’s association—E. H. Forry, 
landianapolis, chairman; D. R. Lennan, 
Chicago; R. S. Pavior, Rochester, N. Y. 





Prominent Foreign Underwriters Here. 

Within the week the following com 
pany officials arrived in New York from 
the other side: F. W. P. Rutter, gen- 
eral manager and secretary London & 
Lancashire Fire, of Liverpool; Samuel 
J. Pipkin, general manager and secre- 
tary Atlas Assurance Co., of London; 
T. M. E. Armstrong, assistant general 
manager and secretary Ocean Accident 
and Guarantee Company of London, and 
Walter Gunda, manager British Crown, 
of London. 


“3 
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1S Worth a Pound 
of insurance policies 


INTERNATIONAL 
SPRINKLER 


1S anabsolute 

sefe guard against 

Dp vi fire hazards. 

' aS lt 1s ready for 
duty atall times 
Install st in your 
property 

Write us for particulars 

International Sprinkler @ 

Philadelphia,Pa. 
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THE NEW ORLEANS FIRE. 


City’s Fire Fighting Facilities Severely 
Scored by Louisiana Fire Pre 
vention Bureau. 


If the New Orleans authoriti: ha 
not already determined upon a complete 
overhauling of th: 
because of the 
fire on August 
doubtless 


local fire departmen: 


showing it made at th 
30th, such a decision was 


reached after reading the 
firemen in the 
report of the Louisiana Fire Prevention 
Bureau. following the firs 


the latter organization through its chief 


scoring meted out to the 


Immediately 


engineer, made a thorough investization 
of the matter, and upon the engineer's 


findings the Bureau issued its report 
In part it says: 

“There was a delay of about thre: 
minutes in sending in an alarm after 
the discovery of the fire. The first 
stream of water to be put into operation 
was brought into Bienville street from 
Decatur street and water appeared at 
2:56 p. m., thirteen minutes after the 
alarm and sixteen minutes after the 


discovery of the fire. This appears to 
be an inexcusable delay, as with com 
parative short runs for the department 
and no heavy traffic on the streets at 
the time water should have been or: 
this fire some minutes earlier. It should 
not be understood from the fact that a 
stream of water was in operation !thi: 
teen minutes after the alarm that it 
was at all effective, as it was som: 
minutes afterwards before the firs 
stream was sufficient in volume an 
pressure to reach the building in whic! 
the fire was confined at this time. Bs 
fore the department arrived the build 
ing 518 to 534 Bienville street was on 
fire in all portions, with the flames ex 
tending so far into Bienville street that 


the fronts of the buildings on the oppo 
site side of the street were smoking 
and the woodwork in some cases ignit 


ing. It is believed that with proper at 
tention the buildings on the east side 
of Bienville street could have been sav- 
ed with practically no damage. During 
the progress of this fire the shutters on 
several buildings fronting oa Chartres 


street we closed and the fire was kept 

m entering the building. 

There would appear to be little ex 
cuse for the burning of the buildings 
Nos. 215 and 211 Decatur street, as 
with the open court in rear of former 
building a good stand could be made 
against the fire in the one-story ware- 
houses in rear of Nos. 225 and 227 De 
catur street Two lines of hose were 
run into this court and while the win- 
dow frames in rear wall of No. 215 
were on fir n the upper stories and 
ould have been extinguished with a 
chemical, the streams from the two 
lines referred to were not strong 
enough to reach the upper stories, but 
were directed against the rear of No 
215, where they were absolutely no use, 
instead of being directed on the one 
story warehouses where they could 
have been of great value, and it is be- 
lieved would have kept this fire dows 
to such an extent that it would not 
have involve Nos. 215 and 211. The 
water tower could have been used to 
excellent advantage at this fire, and 


while it was bro1 out shortly after 


was not 








4 o'clock, it put into service.” 

The conclusions reached as a result 
of the investigation are set forth as 
follows: 

“First.—That the construction of the 
buildings involved was largely respon- 
sible for the spread of the fire. The 
onstruction of ft uildings in the 
block was very inferior, practically all 
of the walls being ‘party walls’ and a 
number of them were less than stand- 
ard thickness. The floor openings were 
as a rule unstopped and the openings 
in rear and side walls were generally 
unprotected, and where protection was 
provided for these openings the doors 


and shutters were sub-standard. An 


extremely poor grade of brick and mor- 
tar was found in a number of cases, 
causing a complete wall failure, and in- 


terior cast iron columns failed in every 
case. 
“Second.—That the wind had no ef 


fect on the spread of fire. At no time 
luring the progress of the fire did the 
wind exceed a velocity of 12 miles per 
hour, which velocity was reached about 
one and one-quarter hours after discov 
ery of fire and from this time the 





lu 


velocity gradually decreased to 4 and 
5 miles per hour. 
“Third.—That the delay in 
in an alarm for this fire was 
excuse and entirely unwarranted. There 
was a delay of three minutes in turn 
ing in an alarm after discovery of fire, 
which was inexcusable. The Boylan 
officer, whether from his excitement or 
otherwise, found he could not open box 
with his key, should have broken the 
box door and turned in the alarm, as 


turning 
without 


was afterwards done by other parties. 
This delay would have been avoided 
-had fire alarm boxes been of the key- 


less type. 

“Fourth.—That the damage caused 
by this fire was unwarranted. It is 
confidently believed that with judicious 
handling of the apparatus at this fire 
at least some of the buildings which 
were involved could have been saved 
with practically no damage 

“Fifth.—That the water 
deficient The New Orleans Water 
Works Company appear to have more 
than fulfilled their contract with the 
city during all stages of the fire, but 
the water works system of this com- 
pany was outgrown years ago, and was 
entirely inadequate to cope with a fire 
of this magnitude. 

“Sixth.—That an 


supply was 


independent high 
pressure water works system for fire 
purposes only should be installed at 
once in the congested value district. 
With the conflagration hazard existing 
in this city, where entire blocks of 
mercantile buildings of poor construc- 
tion are not only subject but liable to 
one quick fire, the need of a special 


water works system to cope with this 
situation is undeniable. 
“Seventh—tThat fire wells of ample 
capacity should be placed at each 
street intersection throughout the con- 
gested value district. There were in- 
sufficient hydrants within working dis- 


tance to accommodate the number of en 
gines necessary to extinguish the fire, 
and had it not been for the few fire 
wells available, where engines could be 


‘parked’ and secure a supply of water, 
some of the engines would have had 
to ‘relay’ others connected to distant 


hydrants. 

“Eighth.—That the fire fighting equip- 
ment of New Orleans is entirely inade- 
quate. Practically the entire fire de- 
partment and apparatus was concen- 
trated around one city block for a 
period of about seven hours, leaving 
the entire city, covering an area about 
400 square miles, part of which is 
across the river, practically without 
protection, the three steamer compa- 
nies not doing duty at the fire being 
poorly distributed. 


“Ninth—That no shingle or board 
roof should be permitted on any build- 


ing inside the corporate limits. It is 
believed that New Orleans was saved 
from a catastrophe by the great propor- 


tion of slate and metal rofs existing. 
3urnings sparks and embers ignited 
rubbish and debris in several places, 
and charred embers were noted to fall 
as far away as Audubon Park. 
“Tenth.—The statements with refer- 


ence to firemen being off duty were un- 
founded. From the records of the fire 
department it was ascertained that 
there were actually more men on 
duty at the fire than would hav 


been on any other Sunday this 
summer. This should not be taken to 
mean, however, that the men were at 


cuarters ready to respond to an alarm, 
as 35 men were ordered in from the 
festival to do duty. Neither should it 
be inferred that the fire department 
has a full complement of men. The 
facts are that the department is much 
undermanned. 

“Eleventh—That the steam fire en- 
gines did not furnish the efficiency to 
be expected. At the time the pressures 
were taken, eight of the sixteen steam- 
ers in operation showed a pressure of 
100 pounds or more, and eight less than 
100 pounds. Besides, a large number 
of these steamers are too small for the 


needs of this department. 
“Twelfth—That the supply 


of hose 
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tor the fire department is entirely in- 
adeyguate and the value of a large 
amount of that on hand is questionable. 
it will be noted from this report that 
some steamer companies had to take 
all the hose of otner companies in or- 
der to get water from their steamer to 
the fire, also that the Sixth District 
hose wagon has no hose. It is also 
noted that a number of lengths of iduse 
burst during the fire. It is a fact that 
this department is in a deplorable con- 
dition with reference to hose. Prac- 
tically no company has a duplicate sup- 
ply of hose and no proper means are 
provided at company quarters ior dry 
ing hose, which, as consequence, neces- 
sitates washing the mud off and reeling 
it up wet in order to be ready to re- 
spond to an alarm. Hose cannot be 
expected to last under these conditions. 

“Thirteenth—That the incompetency 
and inefficiency or the fire department 
were again demonstrated. The water 
tower, the most valuable piece of ap- 
paratus in the department, was not 
brought till an hour and twenty-five 
minutes after the alarm and then was 
not put in use. The department prac- 


tically fought this fire irom the side- 
walk with inefficient hose streams, 
which could have been carried into 


buildings and used to better advantage. 
Outside standpipes on fire escapes 
which could have been used to advan- 
tage were ignored. There was a delay 
in getting the apparatus to working and 


water on the fire. Buildings were al- 

lowed to be totally destroyed which 

should not have been involved. 
“Fourteenth.—That public alleys 


through congested blocks and courts in 
interior of blocks are of undeniable 
value. The narrow private alley and 
the small court in this block proved an 
excellent point of vantage from which 
to fight this fire, but unfortunately was 
not judiciously used. By the use of al- 
leys and courts untold water damage 
caused ‘by carrying lines of hose 
through buildings would ibe eliminated.” 





A Creditable Issue. 





An interesting issue received this 
week is the Pittsburg Sesqui-Centennial! 
anniversary number of Insurance World 
of that city. The orange cover and in- 
serts, with the printing in black ink 
form the colors of a hustling,progressive 
city at the junction of the Allegheny 
and Monongahela rivers and in addition 
makes a fine typographical appearance 

The number contains articles descrip- 
tive of the development of ‘Financial 
and Industrial Pittsburg’—‘Pittsburg 
as an Insurance Center” and several ex- 
cellent written articles of a reminiscent 
historical and educational nature by 
prominent underwriters. 


UNDERWRITER. 


LOSS VERY HEAVY. 


Forest Fires in Minnesota Credited With | 


Doing Close to $10,00u,000 
Damages. 


According to the estimate of R. W 


Pullman, of the National Forest Service, | 


the destructive forest fires that have 
been raging for several weeks ia the 
Minnesota forests have caused a dam 
age of between five and ten millions ol 
dollars in the two districts of Hibbing 
and Chisholm alone, not to mention that 
suffered in other territory. 





A Comprehensive Agency Directory of 
Illinois. 





The Rough Notes Company, of In- 
dianapolis, has placed us under obliga- 
tions for a copy of its exceedingly use- 
ful Insurance Hand Book of the State 
of Illinois. In well printed and most 
conveniently arranged form, the work 
contains complete statistical data re- 
garding insurance interests in Illinois, 
together with a thoroughly revised list 


of all authorized companies and agents? 
In addition much informa- ; 


in the State. 
tion of value is supplied. 
plete than the preceding 
present edition of the book 
3 per copy. 
Hunting a New York and Middle De- 
partment Special Agent. 


More com- 
issues the 
retails tor 





Vice-President Cnarles S. Yates, of 
the Washington Fire of Seattle is in 
the East this week looking for a special 
agent to cover New York, Pennsylvania 
and New Jersey as the general agency 
contract at the home office of Union of 
Buffalo is taken up. The agents in the 
three states will report to the general 
office at Chicago. 





Ill Health Compelis Resignation. 


Continued ill health has forced James 
J. Johnson to resign the Illinois State 
agency of the Niagara Fire, a position 
he has held for fourteen years. If his 
trouble, rheumatism, yields to the 
special treatment which he intends tak- 
ing, Mr. Johnson will again identify 
himself with the Company he has serv 
ed so long and faithfully. 





Fire Fighting Facilities for Ravena, 
New York. 


Citizens of Ravena, N. Y., decided a 
few days ago to build a new hose house. 
Later the proposition of buying a new 
fire engine will be taken up. A recent 
test of the water main disclosed the 
direct pressure to be sufficient to throw 
a stream of 92 feet horizontally. 








THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


Losses Paid—Cash Without Discount— 
In San Francisco Conflagration $2.550,000.00 


LOGUE BROS. @ CO., Managers 
245 FOURTH AVE., 


PITTSBURG, PA. 








THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 


95-97-99 William Street, NH. ¥. City 
INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 


CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


a ASSETS 

12 31-07 

Empire City Fire Ins. Co., Inc. 1#50 858,779 
Nassau Fire Ius. Co., Inc, 1852........... 748,381 
Peter Cooper Fire Ins. Co., Inc. 1853 .... 41,906 
National Lumber Ins. C»., Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 19/6........ 533,352 

(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANIA FI 


RE INS. CO. 
JEFFERSON FIRE INS. CO. 
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GERMANIA 


PIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ...... “$i, 000,000.00 
a en a Ree” 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





Leopold Gans 


Samuel Gans 
i Vice-Pres. & Gen’] Mgr. 


rresident 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 


Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 





HERBERT BUXTON, Pres. and Mxr. 


Buxton Insuring Agency 
63 William St., New York 


anywhere. 
London. 


Excess Lines handled 
Good connections at Lloyds, 
Correspondents solicited. 





MAINTAINING as we do a perfect 

organization of trained 
engineers and skilled assistants 
branches lifts our capaciiy 
above and beyond the narrow restrictions 
of the customary methods. % Each 
brokers’ account receives individual atten- 
tion. yg Your policies are delivered 
promptly and correctly. .% Your interests 
are protected at every step. w Persistent 
and continuous practice has made it 
possible. y@ It will afford you satisfaction 
to deal with us. .% We solicit a share 
of your business. 


FRED S. JAMES & CO. 


AGENTS 


84 William Street, New York 


insurance 
in all 
producing 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 
siilianaceies Only 


Freeholders Ins. Co., Topeka, Kans. 


rravelers Fire Ins. Co., of Pine Bluff, 
Ark, ¢ 


Federal Llyods, ef Chicago, HL 
see Reports of These Companies, 
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OVER $1,000,000 INVOLVED. 








List of Companies With Estimated 
Amounts They Will Lose 
in New Orleans Fire. 





Much curiosity has existed ever since 
the big fire at New Orleans on the 30th 
of August as to the amount and place- 
ment of the insurance involved. While 
it has been impossible, even at this 
date, to secure accurate information 
upon the matter the subjoined list, sup- 
plied by Adjuster W. A. Cooke to the 
“Insurance Herald” is believed to be a 
close approximation. Mr. Cooke says 
that “large reinsurances are claimed 
here and there, and in some instances 
the amounts stated as involved will be 
considerably reduced by salvage.” The 
list follows: 

Companies and Amounts Involved. 











COMEIMOREEE 20 icc cic cesses $59,000 
National of Comm. ........<.. 55,522 
DOE aio sos ceicseccnsascas 52,975 
EO ES een Cee eee 44,800 
Commercial Union, Eng. ..... 39,418 
London & Lancashire ....... 35,500 
Teutonia of New Orleans ... 34,200 
Northern Assurance of Eng. .. 32,894 
German American ........... 28,100 
Sun of New Orleans ......... 25,736 
North British & Mercantile .. 24,000 
Springfield F. & M. .......... 22,958 
pO ee ee eee oe ee ee 20,000 
ee err ee 19,776 
Home of New York ......... 19,459 
Michigan Commercial ....... 17,460 
Insurance Co. of No. America 17,077 
Western of Toronto ......... 16,049 
SE ria veh 2 3S 8 DARIEN 16,000 
Scottish Union & National ... 15,850 
Southern of Lynchburg ...... 15,500 
Liverpool & L. & G., Eng. 15,500 
REE eee eer re eee 14,750 
Americaa of Newark ....... 14,750 
SE so ced wa cewd’,s: 6.3 damaee 14,575 
PR hence iecioew san eg hie 14,375 
British America ............ 12,594 
ce ee eee ere 12,500 
United Firemen’s ........... 12,000 
Milwaukee Mechanics ....... 12,000 
Norwich Union .......6s00. 12,000 
Hamburg Bremen ........... 11,250 
WE k-haw ba-ee ew o Seda bdsine 11,000 
CR ere ee ee ee 11,000 
Pivemen’s Fund ...2.26.0060% 10,500 
2 ee eee 10,500 
Providence-Washington ..... 10,500 
oS | a err 10,000 
Phenix of Brooklyn .......... 10,000 
eee ee eee 9.925 
oO Error er rts cr 9,000 
New Hampshire ............. 8,500 
~ * As | Seles 8,300 
Hibernia of New Orleans .... 8,000 
PED nec. wccnvesis.c can 7,549 
po a ee er 7,500 
Commercial Union, New York 7,000 
VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 








SURPLUS LINES 


I am prepared to consider applications 
on desirable surplus line risks and 
reinsurance in any of the Eastern 
States for the United American Fire 
Insurance Company of Milwaukee. 


ALL LOSSES ADJUSTED AND PAID 
PROMPTLY FROM THIS OFFICE 


A. M. WALDRON, Eastern Gen. Agent 
Waldron Building 
426 Walnut Street - Philadelphia 























THE EASTERN UNDERWRITER. 


SE hiss hah cehaneee 6,000 
ee eee ee ree 6,000 
EE ey Oe 5,500 
Geramem ABIARCO 2. .0.0sccces 5,500 
Prussian National ........... 5,500 
Mechanics & Traders ........ 5,350 
Phoenix of Hartford ......... 5,250 
pO ee re 5,000 
Equitable F. & M. of R. I. 5,000 
German of Pittsburgh ....... 5,000 
London Assurance .......... 5,000 
ee ee ere 5,000 
Philadelphia Underwriters ... 4,500 
I Ge t.0 bib wenseescne 4,500 
pS 8 | err ee 4,500 
Commonwealth, New York 4,500 
Globe & Rutgers ........... 4,500 
RY Aint 5 aoe ake a 4,000 
Commonwealth, Texas ...... 4,000 
Ins. Co. of State of Penna. 4,000 
Rochester German .......... 4,000 
I Sc oad cas Ga eeulkn aes 4,000 
DE Sewer acer eeenetyes 3,500 
RP ee eee 3,000 
Delaware of Philadelphia .... 3,000 
eee 3,000 
Wiliamsburgh City .......... 2,750 
Phoenix of London ......... 2,500 
se . ae errr or 2,500 
I I Soc oe ewe 2,500 
Aachen & Munich .......... 2,500 
PG sh.cccctwsesasaees 2,500 
ES RR peer eee 2,500 
k,n eee 2,000 
Fire Association ............ 2,000 
Commerce, New York ....... 2,000 
SE eee ee ee 2,000 
ME Eb. Ok ote ba We ad @a-altwn 2,000 
Western of Pittsburgh ....... 2,000 
Firemen’s of Newark ........ 1,750 
eee 1,500 
Travelers’ of Arkansas ...... 1,500 
a ee 1,500 
German of Peoria ........... 1,500 
Home of Arkansas .......... 1,500 
TO. sd sib os cee 1,500 
Union of Philadelphia ....... 1,250 
Southern National, Texas .... 1,000 
German Union, Baltimore .... 1,000 
Illinois National ............ 1,000 


eh Rbece nwa sanen $1,061,692 





Reinsurance and Insolvency. 





At a recent gathering of several fire 
insurance officers and managers the 
matter of the total liability under poli- 
cies of reinsurance issued to companies 
afterwards becoming insolvent from con- 
flagration loss, or other cause, and pay- 
ing only partial liability, was informally 
discussed. Good reasons were given 
why the reinsurance clause in use 
should be amended so as to limit the 
liability of the reinsuring company to 
its proportion of the actual amount paid 
by the reinsured company, even when 
the amount paid is influenced by the 
reinsured company’s insolvency—that 
such companies should not make a profit 
out o1 its reinsurance. 

It was also claimed that reinsurance 
having been paid for oa the basis of the 
reinsured company’s liability in case of 
loss it ought to be a good asset of ever 
an insolvent company on that basis, no 
matter what per cent. of the loss the 
inSolvent company is able to pay, that 
there was no difference between an in 
solvent reinsurance claimant and an in- 
solvent individual claimant under a di- 
rect policy. The general opinion was, 
however, that a policy of reinsurance 
should contribute only its proportion of 
what is actually paid by the reinsured 
company, even when the reiasured com 
pany pays less than its liability because 
of insolvency, that reinsurance should 
not be available for profit or speculation 
in any case.—‘Journal of Commerce 
and Commercial Bulletin.” 





Loses Valued Director. 





Death claimed Drayton Hillyer, senior 
director of the Aetna Insurance Com- 
pany, on the 23rd ult. Mr. Hillyer, who 
was in his 93rd year, was a man of 
prominence in Hartford business circles, 
being on the board of some of the city’s 
leading institutions. 


DEATH OF FAMOUS LAWYER. | The Leading Fire Insurance Companv 
of America. 





Attorney in Celebrated Paul vs. Virginia 
Case Passes Away—Specialized 
on Insurance Law. 





Death claimed Col. S. B. Paul, a 
celebrated Virginia insurance attorney 
at his home in Petersburg on the 25th 
ult. While Col. Paul during his long 
professional life was identified with 
much important insurance litigation, he 
will best be recalled for the part he 
played in the case of Paul versus Vir- 
ginia. This action instituted by the 
New York Underwriters Agency was 
bitterly contested, appeal after appeal 
being made until the case reached the 
United States Supreme Court. This 
tribunal decided that insurance is not 
commerce, overturning the contention of 
the insurance organization. Althouga 
learned attorneys have given it as their 
opinion that a resubmission of a case 
to the Supreme Court, purely upon the 
contention that fire imsurance is com 
merce, within the meaning of the inter 
state commerce act, would produce a 
contrary decision, no such appeal has 
ever been made, and the decision has 
stood as am insurmountable barrier to 
every serious effort to the adoption of 
extended Federal insurance supervision 





Join the National Board. 





At the September meeting of the Na- 
tional Board of Fire Underwriters, the 
Committee on membership reported 
favorably upon the applications of the 
folowing named companies: Concordia, 
of Milwaukee; Washington of Seattle; 
State of Omaha; Consolidated F. & M 
of Albert Lea; Walla Walla of Wash.; 
Commercial Fire of Houston. 

At the suggestion of President Hare, 
it was decided to appoint a committee 
of five for the preparation and dissem- 
ination of matter concerning the busi- 
ness of general interest to the public. 





Through Hughs and Yates, of Atlanta, 
their genera] agents, the Union and its 
office mate, the Insurance Company of 
the State of Pennsylvania, have applied 
for admission to the South Eastern Un- 
derwriters Association. 


1] 








WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N. Williams, E. J. Sloan, 
E. 8. Allen, Guy E. Beardsley, 
W. F. Whittelsey, Jr., ‘‘ Marine” 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 





SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our of- 


fice. 


Immediate binders given; 10 per cent. commission paid. 


Send us full in- 


formation; also a list of a few represented companies and the amounts they 


carry. 
below: 


A warranty will be required in some one of the companies mentioned 


Aetna Insurance Company, Alliance of London, Commercial Union Assurance 
Company, Continental Insurance Company, Firemens Fund Insurance Company, 
German American InsuranceCompany, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 
ance Company, London & Lancashire Insurance Company, National Insurance 
Company, Northern Assurance Company, North British & Mercantile Insurance 
Company, Insurance Company of North America, Phoenix Insurance Company, 
Roval Insurance Company, Springfield F. & M. Insurance Company, Sun Insurance 


Office. 


We invite Your Patronage and Promise Careful Attention to Your |aterest. 


MARSH & McLENNAN, 


Lendon Office, 123 Bishopsgate Street. 


New York Office, 54 William St. 


Chicago Office. 159 La Salle Street 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onlo. 





100 WILLIAM STREET - - - - 


New York 
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~ AMERICAN SYSTEM OF F FIRE UNDERWRITING 


By J. F. Van Riper, Secretary American Branch Norwich Union Fire Insurance 
Society. 


(Continued from last week.) 


Other states have no standard policy 
laws; in such the companies use 
the New York form as the one best 
fitting their needs, it being tne product 
of the best thought they and their coun 
sel could bring to bear upon the ques- 
tion when the policy was adopted. As 
it has been in use something over 20 
years, it possesses the further advan 
tage of having received the most fre 
quent and elaborate constructions by 
the courts and hence is a more estab 
lished quantity, as a contract, than some 
of the other policies. 

Many of the states have varying laws 
permitting the issuance of policies only 
through resident agents; prescribing 
the form of co-insurance clause permis- 
sible or prohibiting its use entirely; 
prescribing the method of procedure ir 
tue adjustment of losses; and prohibit- 
ing combinations for the control of 
rates. 

Legal Aspect of the Business. 

In looking at the legal side of the 
business, we must not overlook the per 
sonal equation represented by the sev 
eral state officials who commonly shift 
with change of administration and who 
are as different in type as the Califor- 
nia red-wood and the Flemish oak. 
These gentlemen have their several 
ways of interpreting law, depending 
upon their several intellectual endow 
ments and the character of their com- 
mercial and legal training. 

Agents and Brokers. 


Having considered the matier of gov- 
ernmental regulation, we may now take 
a view of the business afier the com- 
pany has ‘begun operations. Allusion 
has been made to the element of the 
“middleman,” or broker and agent in 
this case. In the large cities like New 
York or Chicago, much of the business 
comes to the companies direct from tne 
broker, while in the smaller cities, 
towns and villages the broker is a neg 
ligible quantity, the companies obtain- 
ing tneir business in these places ex- 
clusively through agents. The question 
is sometimes asked: Why the broker 
at all; why does not the policy-holder 
place his business direct with the com- 
pany? It would perhaps be bota in 
sufficient and incorrect to attempt to 
explain in a word the causes for a sys- 
tem as far-reaching and long-standing 
as this, but the chief reason is undoubt- 
edly the assured’s belief that by ih 
employment of a broker he is engaging 
someone with a special knowledge to 
protect his interests and save him from 
pitfalls into which he might innocently 
and unconsciously plunge if left to him 
self; this and the fact that it costs him 
nothing, since the brokers’ compensa- 
tion comes from the companies, makes 
it difficult to demonstrate that he would 
incur aught but trouble in handling his 
business direct. 

The agent, of course, stands in a some 
waiat different relation to the compan 


ies; while in some instances he is not 
much more than a broker, yet on the 
whole he fills a different position. In 
most cases he obtains his business di 


rect from the assured, and then distri 
butes it to the companies he may repr 

sent in the proportion of their value to 
and hold upon him. He is clothed with 
authority that the broker does not pos 
sess, having powers to bind the com- 
pany upon risks, within the restrictions 
of the company’s letter of instructions 
under which he operates. He writes 
his own policies, makes endorsements 
thereon, collects premiums and occa 
sionally adjusts minor losses. 

The appointment and supervision of 
agents is made by what are known as 
special agents, experienced men who 
have certain states under their care 


and throughout which they are con- 
stantly traveiling; these men inspect 
the risks upon the compaay’s books in 
their particular localities, adjust losses 
and generally represent the head office 
officials in directing, at close range, the 
policy laid down by the latter. It is 
through this system of supervision that 
the company is kept in close touch with 
the local conditions in all of the num 
erous places where it operates. 
Adjustment of Losses. 

The company having gotten its agency 
plant well growing, its next experience 
is that of paying losses. The admiais- 
tration of the loss end of fire insurance 
is a matter of great importance requir- 
ing wide experience and sound judg- 
ment. As has been intimated, losses 
are usually adjusted by special agents, 
although there is a growing practice o! 
placing adjustments involving large 
values and many companies in the 
hands of adjustment bureaus whose | 
single expert will dispose of a loss with 
less trouble to the assured and less cost | 
to the companies than if half-a-dozen or | 
more adjusters assembled for this pur- | 
pose. This branch of the work requires | 
diplomacy of the highest order; oft 
times many conflicting elements are at 
play in the conditions surrounding the 
particular case: there may be the ques 
tion of the violation of one or more ot! | 
the poiicy conditions before the loss, 
the element of explosion or incendiar 
ism some particular relation of the 
agent to the proposition, a complication 
due to the introduction of a broker in 
the original transaction and after ali 
the question of liability dependiag, per 
haps, on half-a-dozen varying decisions 
of the courts. It is not far to see that | 
to deal successfully with elements like 
these and accomplish justice both to the 
company and policy-holder, without leav- 
ing an unpleasant memory, is not the | 
work of a novice. 

Thus we may conclude that with so 
complex a system, a successful under 
writer must be a many-sided man—keen, 
calm, just and decisive and yet with 
these qualities, with the clamoring 
agent at one point, the contentious o1 
dishonest loss claimant at another, the 
exacting state official at a, third and 
the whole enveloped in a complicated | 
maze of law, he sometimes feels himself 
between “His Satanic Majesty and the 
sounding deep 

Magnitude of the Business. 

The reader might conclude, from a} 
casual consideration of these remarks, | 
that the business of fire insurance in 
the United States is surrounded by a 
ridiculously cumbersome volume of con- 
ditions and regulations, and from which 
there would perhaps appear little ra- 
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1853 1908 | 
FIFTY-FIFTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. | 


- . $1,106,279 
ee IE ce tarsecas: connes $488,712 


W.H. MIER, President 
E. K. McCONKEY, 


Secretary and Treasurer SU RPLUS LINE UNDERW RI TERS 





Gommercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 





READ ~e— 
THE EASTERN UNDERWRITER 


A Weekly Journal Which Helps the Agent 
PRICE $3 PER YEAR 


tional defence, yet when consideration | Address, 105 WILLIAM STREET 


is given to the fact that the interests | 
of say 80,000,000 of people are involved, | 
interests the value of which may be | 
somewhat appreciated from a knowledge | 
that the amount of risk taken over by | 
fire companies in the United States ia | 
1907 amounted to $22,736,696,395, upon | 
which premiums were paid of $258,755, | 
046, it can readily be seen that satis- | 
factory reason prevails for safeguarding 
the operations of so stupendous an 
enterprise at every point. 

So tar as these restrictions are spe- 
cially applicable to companies of foreign 
countries, as for instance the deposit 
requirements, while they may appear 
onerous in a degree, they have never- 
theless reacted in favor of the compaa- 
ies, as they have contributed largely in 
placing such companies in a position of 
advantage by comparison with those 
not subject to such requirements, and 
thus have helped their popularity with 
policyholders at large.—“‘Norwich Union 
(England) Magazine.” 


NEW YORK CITY 


$112,000,000 


Paid in Fire Losses 
in the United States alone during 


60:YEARS 











BY THE 
LIVERPOOL 
AND T ONDON 
AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


CONFLAGRATION PROOF. 
New York Office, 45 William Street. 
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Ins. Co. of America 





New York Toronto 
London Chicago 
McLean Stinson & Co, 
LIMITED 


43 CEDAR STREET 
New York 
Telephone 264 John 


Direct Connection at London Lloyds 








INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Iil. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 














IN CASE 


similar request in their policies. We have 





could you prepare anything like an aceurate valuation of your property with verified 
plans and specifications of wed buildings? | Most insurance companies incorporate a 


‘country, and ifyou’re interested, will gladly colnate the cost of similar service for you. 
COATS & BURCHARD CO., Public Appraisers, 169 La Salle Street, CHICACO. 


J. D. PICKARD, sevresentsive, 27 William Street, NEW YORK 
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CUARDIAN 


Fire Insurance Co. 
Of Pennsylvania 
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ROBERT DICKSON, President 


Organized 1882 
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Insurance Co. 
New Orleans, La. 
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+* Early Fire Underwriting in Allegheny County. 


When you asked the other day, if I 
would write a few reminiscences of 
my early fire underwriting, my first 
thought was of those who have long 
since passed to the great beyond, of 
Peter Maderia, Captain Atkinson, James 
W. Arrott, Colonel Campbell, Charley 
Donnell, ‘Squire Ammon, William Col- 
lingwood, Cap‘ain Gordon, and a host 
of other friends, and then, when my 
thoughts became more composed, I 
thought of many living colleagues, that 
were old in the business before I came 
nto it, and I think much more able to 
write reminiscences than myself. I re- 
er to John H. Claney, Major W. G. 
McCandless, William L. Jones, Thomas 
D. Keller, Alex Barbour, J. W. J. Me- 
Lain, William F. Gardner, etc. How- 
ever, I shall do the best I can. 

I entered the arena in January, 1874, 
so have only been in the profession 
thirty-four years and eight months, 
while the other gentlemen I have men- 
tioned, have, I imagine, all been in the 
business from fifty to one hundred 
years and upward, judging from the ap- 
pearance, experience and knowledge of 
the business they possessed when I first 
entered it. 

At that time the local companies were 
a power compared to what they now 
are. One thing, they were more in num- 
ber, the following companies, and per- 
haps others that I forget, having retired 
from business in the past thirty-five 
years—the Federal, Enterprise, House- 
holder, South Side, Iron City, Maaufac- 
turers &° Merchants, Citizens,’ Boat- 
man’s Eureka, Cash, Armenia, Peoples 
and artisans. 

At that time, too, we had no local 
board of underwriters to make uniform 
rates for us, but us local fellows had 
to make our own rates, and as a result 
had some hard thinking in that line, 
that is spared the present generation, 
and as to forms, we made our own 
and that some of them would now be 
curiosities you can reasonably bet your 
last dollar on, as they were all written 
long hand, and when losses came it was 
not unusual to have each company cov 
ering under a non-concurrent form. 

Need for Uniformity of Action. 

It was not long before we all experi- 
enced the necessity of havinz uniform 
rules, rates and forms, and as a result 
an organization of all the local agents 
and companies was formed to act on 
all special hazards, this organization 
being called “the Iron & Glass Under 
writers Association,” or some similar 
name, and that association was really 
the forerunner and foundation of our 
present magnificent organization known 
as “the Board of Fire Underwriters of 
Allegheny County.” If my memory 
serves me right, the first president was 
Major W. G. McCandless, then as now, 
universally esteemed by us all, both as 
a competent and honest underwriter, 
and an honorable gentleman. The sec- 
retary, I think, was James B. McFadden 
(lately called to his Father), for many 
years the efficient secretary of that and 
the present Board of Fire Underwriters. 
In the discussion and arranging of the 
board affairs the present solicitor gen- 
eral was a prominent and valued factor, 
and while we sincerely condole with 
him in his recent and dreadful act, we 
cannot refrain from saying more than 
an ordinary good word in commendation 
of the brainy, self-sacrificing, positive 
and at all times oratorical manner in 
which he emphasized and enforced his 
ideas of right and wrong. 

One of our leading underwriters, 
whose name perhaps, I had better not 
mention, but whose personality you can 
easily recall, was never behind in im- 
pressing his views upon us, and whose 
acts and advice in my humble opinion 
have done as much as any other thing. 
to make the board what it is to-day, and 
while upon some points he has radically 


* Contributed by Walter Morris to the Sesqui- 
Centennial issue of the “ Insurance World.” 


changed his views (among others on 
the stamping system), he has always 
expressed what he had to say in such 
a forceful, sincere aad gentlemanly way 
that we then as now, were always de 
lighted when he was to make a few re- 
marks. The formation of the board was 
really the beginning of the strength of 
the local agents and just as surely the 
power of the local companies from that 
day declined, and whether this has been 
to the advantage of the underwriters 
generally, I cannot say, but leave for 
wiser heads than mine to determine 
One thing sure, we have fewer law suits 
now than we had thirty years ago, less 
discussion about rates and forms, and 
less disputes with the assured. All to 
my mind very important items. 


Those Who Have Gone Before. 


All reminiscences are naturally melan 
choly, and as in memory I look over the 
old members, sitting in their chairs in 
the old association room in the old 
Apollo building, or as seen on the 
streets, or in their own offices, I have 
nothing but the kindest of thoughts of 
my old colleagues, and I can recall viv- 
idly the individualities of the following: 
Wm. Collingwood, Wm. Loomis, ’Squir2 
Ammon, Colonel Campbell, Charles Don- 
nell, J. G. Coffin, Jno. R. Gloninger, 
Peter Maderia, Captain Herbert, C. F. 
Herrosee, John B. Livingston, Thomas 
J. Craig, Captain “Jim’’ Gordon, Cap 
tain Frank Dohrman, James W. Arrott 
F. A. Gross, E. A. Curtiss, T. Brent 
Swearingen, George Ogden, S. S. Car. 
rier, Joe “T” Johnston, Robert Thorne, 
John Kirkpatrick, Harry M. Boyle, Doc 
tor Rea, Geo. B. Alexander, Captain 
Grace, Simon Drumm, Robt. L. Thomp- 
son, and many others. Most of these 
gentlemen were know. to the majority 
of the present members of our board, 
and such a long list of “missing” in 
such a few years should appeal to us 
all as indicating the certainty of death, 
and the uncertainty of life. and cause 
us to be more lenient to the mistakes 
and peculiarities of each other, and as 
we are considerate of the feelings of 
others, and try to make them happier, 
so I believe will be the return made 
to us—not only in this world, but in 
the world to come. 

Strenuous Days of Old. 

For the benefit of the younger zZen- 
eration I will say that in the olden days 
we worked longer hours than is now 
the rule, all officers, agents and clerks 
being expected to be at their respective 
hitching posts by 8 a. m., and Saturday 
half holidays had not then been discov- 
ered. We also wrote all our forms in 
good, plain long-hand, the typewriter 
being then unknown. We also used a 
great deal of red ink, now also almost 
unknown; neither had we any tele 
phone to annoy and assist us, and in 
local companies all the business was 
passed upon by a committee of the board 
of directors, who looked wise, had ng 
practical knowledge whatever of under- 
writing, and looking back now appear 
to me one of the biggest humbugs that 
I encountered in the business. I would 
like to add a few words about rates, 
commissions, and other matters, but 
know that I have already encroached 
too much on your valuable space. 





Rain Insurance. 





Application insuring against loss 
through an excessive rainfall during 
the period of exhibition, has been made 
to London Lloyds by the management of 
the Washington State Fair Association 





Benoni Lockwood, Jr., who dam«¢ 
rumor credits with being engaged to 
Ethel Jackson, the original “Merry 


Widow” is a son of Benoni Lockwood, 
metropolitan manager of the Insurance 
Company of North America and presi- 
dent of the New York Fire Insurance 
Exchange. 


BUSINESS UNPROFITABLE. 





Illinois National Fire to Restrict Future 
Writings to Home 
Field. 





Announcement is made that in future 
the Illinois National Fire, of Springfield, 
will confine operations strictly to its 
home state, cutting out the surplus line 
business, which it has dabbled in quite 
extensively hitherto. 

As regards its surplus line experi- 
ence, one of the company officials says: 

“As regards the surplus business, we 
found many objections. With the excep- 
tion of perhaps five brokers, it was very 
difficult to collect the premiums due the 
company. In addition to that, the busi- 
ness that we received was either a 
bad class of business or good business 
sent us at an inadequate rate. We also 
found that many brokers ordered poli- 
cies from the company and these poli- 
cies would be outstanding from sixty 
to ninety days and then be returned 
cancelled flat with no earned premium. 

“In addition to this, we found that 
many companies writing surplus line 
business are in the habit of settling 
losses at a great distance from home 
on the same basis that other companies 
settle. This being the case, each com- 
pany perhaps relies on the other com- 
pany to lead in the adjustment, and 
the result is that the representatives 
of the assured usually lead in the ad- 
justment and the companies are inform- 
ed that everybody else is paying a cer- 
tain sum or has paid and that a certain 
amount is expected as a contribution 
from your company. 

“In looking up many of these losses, 
we found the property encumbered by 
chattel mortgages and that many com- 
panies had paid without this knowl- 
edge. As an illustration of how some 
of this business reaches the company, 
we had two risks sent us by a local 
agent in an eastern city who repre- 
sents a number of leading companies. 
This business was sent us as surplus 
business. Upon investigation, we found 
that the companies represented by this 
agent carried nothing on the property 
in either case, and that the assured in 
one case had had five fires, and been 
through bankruptcy twice within the 
past ten years. The assured in the 
other case had had only four fires dur- 
ing the past ten years and had been 
through bankruptcy twice, but had 
made up for the deficiency in fires by 
having the property in and out of the 
hands of a receiver during the three 
months previous to the fire. 

In addition to this, we received 
from the office of another broker, a 
risk in this same agent’s town, and 
three days after the policy left this 
office, the property burned. Upon in- 
vestigation, we found that the agent 
who had sent us the two bad risks, be 
ing unable to get our policies direct, 
had applied through the medium of an- 
other broker. 

“While last year the company hap 
pened to make money on surplus busi- 
ness, this year, while we have lost no 
money on account of the fact that we 
have made a vigorous investigation of 
every fire and secured a better settle- 
ment than most companies had, yet 
we felt that in the face of the hard 
times, these fires would continue to 
increase and we did not care to have 
the company continually annoyed with 
bad claims. The company was organ- 
ized originally to do business direct 
with the assured by means of salaried 
inspectors, and inasmuch as the busi- 
ness of the company in that line has 
now reached the volume mentioned, 
and which we deem is a sufficient vol- 
ume, it is but natural that we should 
retire from the surplus line channels, 
especially in the face of the experiences 


that we have detailed. Not only has 
the company ceased writing surplus 
business, but we have ceased writing 


reinsurance even from the larger com 
panies who had been good enough to 
give us some reinsurance, 


——— 
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SURPLUS ENTIRELY WIPED OUT. 





Ohio German Forced to Put Up Ad- 
ditional Funds to Avoid 
Impairment. 





An examination of the Ohio German 
Fire of Toledo, by the home Insurance 
Department disclosed the companzy’'s 
entire surplus to have been wiped out. 
To avoid impairment Presideat Donnelly 
put up his personal check for $55,000. 

Commenting on the report, Secretary 
Prentice of the Ohio German says: 

“The examination of our company by 


the Ohio department resulted in the 
finding of a small surplus. This, of 
course, was on account of large out- 
standing agency balances, uncollected 


on account of the hard times. 
“We have a large reserve running off 


the latter part of the year that will 
assist us materially in maintaining a 
good surplus on December 31st, and 
with an ordinary loss ratio for the 


rest of the year, the Ohio German will 
make a good report. We have no fears 
of our annual statement. We, of 
course, will ask the Ohio department 
to again examine us at that time. The 
examination made, like all 
others in the middle of the year, is 
made up considerably of estimates, and 
has never been favorable to the com- 
pany on account of so much being esti- 
mated in making the report; but at 
the end of the year the figures are al- 
ways correct and are not based upon 
estimates, and for that reason we show 
a much better statement at the end of 
the year than during the summer 
months. 

“We are doing the best business tha‘ 
we have ever done, both in volume and 
quality, and by our large reserve run- 
ning off the latter part of the year we 
will be able to take care of the busi- 
ness and show a fair surplus. 

“We are also taking steps at this 
time to increase our capital $100,000 
and our surplus $100,000. We are am- 
bitious to make the Ohio German, if 
possible, second to none in this part of 
the insurance field. If we-succeed in 
increasing our capital and surplus and 
have it al] paid in by the end of the 
year, the Ohio German will have over 
a million dollars assets and a surplus 
of at least $150,000 to $175,000. We have 
no fears, under ordinary circumstances, 
of making a good showing, and the 
company. is in better condition to-day 
than it ever was, other than the reduc- 
tion of our surplus, and this is account- 
ed for by quite an increase in the busi- 
ness this year over that of last and 
quite a heavy loss ratio during the first 
months of the year.” 


recent 





Entering New Jersey. 





The Blue Ridge Fire, of Georgia 
through its general agents, Whilden and 
Hancock, of this city, has applied for 
admission into New Jersey. 
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CASUALTY 


AND 





SURETY HAPPENINGS 


GIANT CASUALTY CO. UNDER WAY. 





Western and Eastern Capitalists Co- 
operating in Formation of a Large 
Institution. 





Considerable interest is manifested in 
the organization of the Columbia Cas- 
ualty Company, which is being estab- 
lished by a combination of western and 
eastern capitalists. 

The company will have a capital of 
$1,000,000 and a substantial surplus. 
Active in the organization is a man 
whose career has shown him to be well 
equipped with ability to make things 
go, and who has been in New York for 
some time. 

It is probable that a deal may be con- 
summated whereby a substantial busi- 
ness in all casualty lines will be in 
force when business is commenced. 





BANK EXAMINATIONS. 





More Thorough Work in This Direction 
to be Insisted Upon in Future 
by Comptroller Murray. 





Addressing the National Bank Ex 
aminers in the Eastern States at a 
gathering in the office of the Comptroller 
of the Currency some days ago, Comp 
troller Murray, spoke very forcefully 
upon the work of his subordinates, say 
ing in part: 

“I say to you emphatically this morn 
ing that your work must be improved. 
Embezzlements have failed of discov 
ery; defalcations and dishonesty have 
been concealed from you, and in many 
cases you have failed to correctly or 
even approximately estimate the value 
of the paper and securities held by the 
bank. There are in this office instances 
where an examiner has failed to dis- 
cover, although he made several suc 
cessive examinations, various shortages 
or other criminal wrongdoing in the 
bank. 

“In some instances the examiners are 
not to blame for failing to discover dis- 
honesty, but it is difficult to convince 
the public of the fact, so that the effect 
is just the same. But in many instances 
subsequent investigation has showa that 
the failure of the examiner ia this r2- 
spect was due wholly to defective meth. 
ods, hasty or perfunctory examinations 
or absolute incompetency.” 





FRANCHISE BONDS: 





Bonds guaranteeing the compliance 


with and fulfillment of the terms and 
conditions of franchises covering a 
long period of years are extremely 


hazardous; and especially is this so 
when the bonds are executed on behalf 
of individuals or unincorporated bodies. 

Applications for such bonds are most 
frequently accompanied by letters from 
agents, in which they try to impress 
upon us that the applicants are men or 
firms of strong financial worth and high 
standing in the community. 

A case we have in mind occurred but 
a few days ago. One of our principal 
agencies, a firm in whose judgment and 
business acumen we have great faith, 
submitted an application for a bond 
guaranteeing the terms and conditions 
of a franchise running for a _ period 
somewhat 
century. 


more than a quarter of aj} 
The applicant was a gentle-| 


man of large means and enviable stand- | 
ing in his own and the surrounding com. | 


munities. His financial strength was 
such that we would have executed a 
construction or fidelity bond on his be- 
half of large magnitude without 
least hesitation. 

The agent in his letter accompany- 
ing the application, after enlarging on 
the applicant's financial strength and 
integrity, did not hesitate to say that 
after on year.* 
in writing the bond he felt sure that the 


the | 


company was assumning no liability; 
that with such financial strength there 
was not the remotest chance of a loss 
to the company. 

However, we did not write the bond 
—fortune’s wheel is ever turning. A 
man of wealth today is by no means 
certain to be a man of wealth to-mor- 
row. In a quarter of a century the 
applicant might be dead, his wealth 
dissipated, and, what concerns us most, 
this company called upon to pay the 
penalty of the bond. 

We cannot impress too strongly upon 
our agents that the possession of large 
wealth is not alone sufficient protection 
to the company to warrant its assuming 
obligation on franchise bonds of long 
tenure. Death of the applicant may 
perhaps leave no one sufficiently inter- 
ested to carry out the terms of the 
franchise. 

Corporations stand iin a_ different 
light. The control passes from one te 
another, regardless of the death of its 
stockholders, and its wealth is held to- 
gether in a concrete form, subject only 
to commercial vicissitudes. We there- 
fore look more favorably upon franchise 
bonds when the application comes from 
a corporation financially strong but 
even then act with the greatest caution. 

When applications for such bonds 
are submitted to the agents their first 
suggestion should be that the bond con- 
tain a provision giving the surety a 
right to cancel at any time, or suggest 
that the bond be written for a year, 
with provision for renewal from period 
to period by renewal certificates. This 
enables the surety to continue on the 
bond so long as the financial strength 
of the principal warrants, and the 


surety’s liability never covers a period 
longer than one year. 

Such action on the part of the agent 
would not only lessen correspondence, 
but help the agent to retain the good- 
will of the applicant. Acquaintance 
with our policy on the subject before 
submitting the client’s application to 
the home office gives the latter no cause 
to feel offended when the risk is de- 
clined. 

Agents should never submit applica- 
tions for valued clients if they have 
reason to believe the proffered business 
will be declined, without first making 
known to the applicant that the risk 
will probably be considered undesirable. 
Confidential treatment will make 
friends of your clients, and observance 
of and adherence to the company’s 
policy will command for you their re- 
spect and esteem.—‘‘The Bulletin” of 
the U. S. F. G. Company. 





Branch Office at Syracuse. 





Under the management of J. A. Wood, 
the Casualty Company of American has 
established a branch office at Syracuse, 
N. Y. 





Gott to Become a Vice-President of New 
York Surety. 





It is now definitely announced that 
Edwin Gott, who recently resigned the 
vice-presidency of the Massachusetts 
Bonding and Insurance Company, of 
Boston, will assume a like office witn 
the ..ew York Surety Company, of 
which J. J. Caullet is the president. 





Steady progress is being made by 
the promoters of the Enterprise Acci- 
dent and Casualty Insurance Company 
of Philadelphia, in the flotation of the 
enterprise. A capital of $2,000,000, and 
a surplus of $1,000,000 is proposed 
Once the company be formed it plans 
to write all lines of casualty business. 





_— 





‘Have You a Connection With a 
Desirable Accident and Health Company? 
IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


280 BROADWAY, NEW YORE orTy. 
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LOUIS H. FIBEL, President, 
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GET THE AGENCY OF THE 


United States Casualty Company 


~~” WORK CURE -: 


Address EDSON S. LOTT, President, 141 Broadway, New York 
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MINE ACCIDENTS LAST YEAR. 





Death Record Largest in History of Coa! 
Mining Industry—West .irginia 
Worst Sufferer. 





Accidents in coal mines of the United 
States during the last calendar year 
iccording to a dispatch to the “New 
York Commercial,”’ caused the death of 
3,125 men, and injury to 5,316 more 
The death record was greater by 1,033 
than im 1906, and is said to have been 
the largest in the history of the coal 
mining industry. The figures do not 
represent the full extent of the disas- 
as reports were not received from 

rtain 
tors. 

West Virginia reported the 
death rate in 1907—12.35 per thousand 
employes, and this state also showed 
the lowest production for each life los? 

-65,969 tons. New Mexico stcod next 
with a death rate of 11.45 and a preduc- 
tion of 77,332 tons for each life lost. 
Alabama was third, with a death rate 
of 7.2 per thousand, and a production cf 
92,535 tons for each life lost. Missouri 


ters, 


states having no mine inspec 


heaviest 


had the lowest death rate, with .95 and 
190,742 tons of coal mined for each life 
lost. 


Statistics do not bear out the popu 
lar idea that most mine disasters result 
from explosioas. Of the total number 
reported during last year, 947 deaths 
and 343 injuries resulted from gas and 
dust explosions, and 201 deaths and 416 
injuries were caused by powder ex 
plosions. The chief cause of death 
among the miners was the falling of 
mine roofs and coal. Such disasters 
caused 1,122 deaths and 2,141 injuries. 

E. W. Parker, chief statistician of 
the geological survey, asserts that much 
benefit will result from the action of 
Congress in appropriating $150,900 to 
investigate mine disasters, and take 
steps to decrease the number of acci 
dents each year. He savs one of the 
greatest needs of the coal-mining in- 
dustry the enforcement of military 
discipline in the 7” ration of the mines. 


is 


THE BANK GUARANTEE. FALLACY. 





Mr. 


the 


Bryan, in his task of convincing 
voters of the United States that 
bank deposits should be guaranteed, 
seems to have tackled a stiff proposi- 
tion. The Nebraska agitator 
before the public as a 
Presidential honors for 
In all that time he 
a single economic 


has been 
seeker after 
twelve years. 
has advanced 
argument that will 
stand the test of sincere and honest 
discussion. His latest foundling, 
bank deposit guarantee, shows no great- 
vitality than might expected 
when its parentage is taken into con- 
sideration. 

In this connection, the address of 
Prof. Laughlin well worth reading. 
He takes up the subject from a prac- 
tical business standpoint and avoids 
theory as much as possible. He deals 
at length with the false principle on 
which Mr. Bryan has seized and he ut- 
terly demolishes it. For instance, he 
points out that, taking as a basis the 
capital, surplus and profits and stock- 
holders’ liability, the ‘banks have al- 
ready insured their creditors to the ex- 
tent of 45 per cent. of the total depos- 
its, which sum constitutes a very much 
larger fund than could be raised even 
under a resort to extreme taxation for 
the creation of an insurance fund. He 
also deals with the Oklahoma experi- 
ment and shows it up for just what it 
is, a foolish resort to an untried remedy 


not 


ithe 


er be 


is 


for a chronic disease. In Oklahoma 
we have an illustration of insurance 
that cannot insure. The fund created 


by the taxation of banks, as it came to 
the state, proved to be a bothersome 
problem and the only solution seemed 


THE EASTERN 


UNDERWRITER. 
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to be a istered | in the banks from 
which it had been exacted. In other 
words, the fund, which is to prevent 
banks from failing, goes back into the 
banks which the state is afrail will fail, 
for if the state was not afraid of its 
3wn banks, the insurance fund would 
be unnecessary. What would happen 
if a number of Oklahoma banks carry- 
ing this fund, should be forced to close 
their doors is rather an interesting 
problem, and one which, if it were not 
so serious, might ‘be called laughable. 

A great many honest people have 
been misled by the plausible arguments 
put forth in favor of a deposit guarantee 
system, for the reason that they cannot 
distinguish between deposits and actual 
money, the popular idea being that the 
item called deposits in a bank report 
means cash, whereas it represents for 
the most part credits obtained from the 
banks by borrowers who check against 
these credits from time to time. If we 
stop to consider that the financial] in 
stitutions of the United States are 
carrying over 13,000 million dollars of 
“deposits,” so-called, while the _ total 
stock of money in the United States 
does not exceed 3,000 million dollars, 
we begin to realize the difference be 
tween money and deposits. In Okla- 
homa the banks are taxed at the rate 
of one per cent. of their deposits to 
make up the guarantee fund, but it is a 
matter of proof than an average of 1-26 
of 1 per cent., covering a long period of 
years, would have paid in full the de- 
posits of every National bank that has 
failed. so that the Oklahoma taxation 
is really very much above the theoreti- 
cal amount which experience proves 
sufficient. A tax of one per cent. on the 
deposits of all the National banks in 
the United States would mean the year 
ly collection of a fund which would 
very shortly run into many millions of 
dollars. It is not likely that a fund of 
this sort would be placed promiscuous- 
ly in the banks from which it had been 
collected, as is being done in Oklahoma, 
and the first effect would be the with 
drawal from circulation of a very large 
amount of money needed for the trans- 
action of every day commercial ‘busi 
ness. Even were the fund placed in 
banks and protected by pledges of 
bonds, as is done in the case of public 
deposits, the purpose for which the 
money had been collected would fail in 
effect. Suppose that in last year’s panic 
the United States had ‘been the owner 
of a bank deposit insurance fund scat- 
tered among the financial institutions 
of the country. The greater part of 
this fund naturally would have been 
placed in the larger cities, and those 
of our readers who are in the banking 
business can figure about what chance 
the Government would have had of get- 
ting the currency from its depositories. 


By using its unlimited power, the 
Treasury might have squeezed the 
banks and taken its fund from them, 


but at a cost which would have been 
greater than all the loss occasioned by 


bank failures in the last half dozen 
years. The bank deposit guarantee 
fund belongs to the elementary school 


of finance, and no matter how illustri- 
ous its chief advocate may be in the 
eyes of his followers, he is leading them 
into a wilderness compared with which 


the free silver fallacy was an open road. | 


“The Financier,” 





Walter C. McClure has resigned the 
secretaryship of the Metropolitan Surety 
Company of New York, to take up the 
study of law. Former Assistant Secre 
tary M. J. Mulrennan has been appoint 
ed his successor pro tem. 
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Managers and Agents Wanted 
For Texas, Indiana, Pennsylvania, Illinois, Michigan, 
Nebraska, Washington, Oregon, Idaho and Utah. 
Renewal Commissions, attractive agency contracts 
and policies. 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHICAGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO 


| MASTERS 
Gen’! Manager 


Liability, Accident, 
Health and Credit 


45-49 Cedar St. 
New York 


145 Milk St., 
Resident Mers., 


Boston 
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Resident Manager 


Elmer A. Lord & Co. 


New England 





THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 
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J. H. LAW, Secretary 


L. A. WATRES, President 
Capital and Surplus over $1,000,000. 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WI .SLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec Alonzo G. Brooks, Ass‘t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED. 
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THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 
because they have the Greatest Variety of the Most Attractive policies 
accident and health insurance. 
you would share in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and Genera! Manager 
1208 Michigan Avenue 7 - - 


of 


Chicago, Illinois 





THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


Assets.. $7,537,429.91 
Capital and Surplus.. ..-. 2,013,400.24 
Losses paid to January 1, '1908.. 26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


. OFFICERS. 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 8rd Asst. Secretar 
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UNITED SURETY COMPANY 


BALTIMORE,MD. 


1ENRY G.PENNIMAN Pr 


WINSLOW WARREN, JR. 
General Agent for Eastern Massachusetts 
20 Central Street’ - - 
WAKEFIELD, MORLEY & CO. 


General Agents for Connecticut, Rhode Island 


nd Western Massachusetts 
252 Asylum Street 








Boston, Mass. 


artford, Conn. 


‘A Good Man Wants a Position With 


a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 


THE ROOKERY. CHICAGO, ILLINOIS 





Northern Assurance Co. 


‘OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1998. 
Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. S...... $1,335,195 








Eastern and Southern Departments 


———— LIFE INSURANCE COMPANY | 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
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ONLY THE MAN 


may sell 


Massachusetts Non-participating Life, 
Massachusetts Accident, Health 
and Disability 








ROBERT D. LAY, Secretary THEEE SALARIED MANAGERS 


Company’s Building, | __} __ Insurance in Force December 31st, $50,066 ,932.77 
38 Pine Street, New York. | RECORD Gain in Apportioned Surplus in 1907, 105,734.09 IN IMPORTANT CENTERS 
GEORGE W. BABB. M Pa | OF 1907 Gain in Assets, : 1,037,668.19 : 
he pena ag Excess of Income over Disbursements 1,093,023.43 THE COLUMBIAN 





T. A. RALSTON, Sub-Manager 


|\CHICAGO’S OLDEST AND STRONGEST COMPANY 


NATIONAL LIFE INSURANCE CO. 


with a Columbian National License 


Liberal Policies backed by a Large Surplus 


AND TWO GENERAL AGENTS WANTED 








AMERICAN CENTRAL 


Life Insurance Co. 


Indianapolis, Indiana. 


ee errr $1,800,000 
Surplus security to policy- 

ML: Gina Nsawbs ves tai 425,000 
Insurance in force........ 21,000,000 


Liberal contracts for agents in 
Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 
Arkansas, Tennessee and Alabama. 


Write today for information. 
N. E. Cor. Sansome and Sacramento Sts. 
SAN FRANCISCO, CAL. 





BRITISH AMERICA 


ASSURANCE CO. 


FIRE AND MARINE 


Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 
EN .C. dius nose orden calm eee $1,545,433 
Des OE Do ckikntccoess $481,771 
HON. GEO, A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. M gr 


The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the public. That is the reason why this Company 
has written $9,000,000 of business since September, 1907. 


Write for information concerning agent’s contracts. None 
better or more liberal. 


CONNELL BLDG., 


SCRANTON, 


PENNA. 








ALERT 








SECURITY MUTUAL LIFE 


BINGHAMTON, N. Y. 














Home Office, 180 Federal St , Boston 














1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 

402-6 Penobscot Blidg., 
Detroit, [ich. 





HKUREKA 


Home Office, Richmond, Va. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary 
tespondence with persoral writers 


LIFE INSURANCE 


Executive Offices, Philadelphia, Pe 


and Industrial Policies issued. Cor- 
solicited. 
Addresz. PENN SQUARE BUILDING, PHILADELPHIA, PA. 





———> COMPANY 








Citizens Life Insurance Company 
Louisville, 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS - - 


Kentucky 


- W. H. GREGORY, President 














